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=» Happy New Year! 
* * * 











When the new GM factfinding 
ommission goes into “ability to 
pay,” it might also look into “abil- 
ity to earn.” | 
























* * 


If all participating in labor-man- 
ement conferences today were 
id end to end, they would not 
reach a conclusion. 
* + + 
President Truman plans to speak 
on the “state of the Union.” The 
nion is now intact but the state 
of management is not so good. 
t e 


The record of the church or- 
ganist who didn’t miss one day 
in 51 years sounds like a pipe 
dream to the _ thousands of 
strikers. 
+ ck + 

Labor and management need a 
set of rules that would be strictly 
bserved in the game of making 
prosperous America ... sort of 
a Hoyle to be poured on the trou- 
led waters that lead to labor 


Now that OPA has raised the 
rice of pickles, perhaps it will get 
round to the jam in automobile 
roduction. 


Short Story 


The short story of a fellow who 
ook a long chance: Drove like 
a fool; mourners’ tears make a 
l, while organ player sits on 
@ stool. 

* * 


. 

Units Fold Up 

Secretary of Interior Ickes, also 
the Petroleum Administrator for 
ar, has announced the liquida- 
tion of the Petroleum Industry 
‘Var council and the Foreign Op- 
erations committee. 
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* * 
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razil Takes Over 


The Brazilian government will 
mn take over the Ford rubber 
plantations, according to a decree 
of transfer signed by President 
rose Linhares. 

A government institute is plan- 
ning to continue development of 
stight-free rubber trees first be- 
gun by Ford. technicians. 

2 s 


sn’t 
Sears, Roebuck isn’t going into 
Phe auto finance field, advises Eu- 
gene F. Williams, vice-president of 
listate Insurance Co., Chicago. 
However, the Alistate insurance 
companies (wholly owned subsidi- 
eG ties of Sears) are thinking of 
extending their activities to include 
“bank agent plans” for their cus- 


geo omers. 
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Here's the New Frazer 





THE FRAZER—America’s first all-new car since the war. This artist’s preview of the new Frazer automobile re- 


veals the first American car designed with flowing front-to-rear fender 
ibility and extremely wide seating capacity. The new car has a wheelbase of 123% inches and a spe 
First peacetime product of Graham-Paige Motors, the me- 


six-cylinder 100-horsepower engine, 


ie by Continental. 


mad 
dium-priced 1947 Frazer will be unveiled to the public in January. 


Firm Offers to Meet UAW... 
F actfinders to Continue 


Despite GM’s Bolt 


WASHINGTON. — Withdrawal of Genera! Motors from 
the factfinding proceedings will force the President’s board 
to seek out the “facts” for a wage recommendation from 
other sources, but in any event the panel will finish its as- 
signed task, Board Chairman Lloyd Garrison said Friday. 








Bearing Strike’s 
End Breaks 
Big Bottleneck 


By Mac Gordon 
Staff Writer 
DETROIT. — Another major bot- 
tleneck to car and truck assembly 
was broken last week when Cleve- 
land Graphite Bronze resumed op- 
erations after a seven-week strike. 


Settlement of the bearings tieup 
left the glass and General Motors 
parts shutdowns as the principal 
snags to vehicle production. 


At least 10 other feeder plants 
were shut at year’s end, but as- 
semblers have been able to find 
other sources for the parts supplied 
by these vendors. 


The scheduled steel strike, 
however, hung like a pall over 
all automotive plants without ex- 
ception. A walkout of the nation’s 
700,000 steel workers Jan. 14 
would force a swift shutdown of 
the industry, possibly by the end 
of the month. 

The Cleveland Graphite strike 

(Continued on Page 14, Col. 3) 





—=New Frazer 6 to Feature 


“Comfort, Advanced Styling 


; WILLOW RUN, Mich.—The new 
medium-priced Frazer, which will 
=e unveiled to the public in Janu- 
“ary, features advanced body lines, 
increased visibility, a new 100-hp 
zngine and the widest seating ca- 
pacity of any car in its price class, 
it was claimed last week. 
) Named for the Graham - Paige 
president, Joseph W. Frazer, and 
ay 1ecorated with his family crest, 
"che 6-passenger Frazer was design- 
ed by Howard A. Darrin, 
al tylist. 
‘ The body of the new Frazer 
utilizes the extreme width of the 
~M@ car, the fenders becoming an in- 
tegrated part of the body. The 
seating width will accommodate 


auto 





ae persons in the rear seat, it 

Other features are the placing 
of the rear seat forward of the rear 
axle for smoother riding, elimina- 
tion of the rear floor tunnel and 
increased headroom. 

Pillar posts are moved back to 
provide greater front and side vis- 
ibility, and the contoured rear win- 
dow is said to be unusually large. 

With an overall height of only 
64% inches, the Frazer yet pro- 
vides normal road clearance. The 
100-hp engine was designed by en- 
gineers of Continental Motors and 
Graham-Paige. 

The interior features appoint- 

(See FRAZER, Page 6, Col. 5) 
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Corporation officials an- 
nounced late Friday, however, 


that GM is ready to continue 
negotiations with union officials 
over all issues involved in the 
strike. 

GM parted company with the 
factfinders Friday in protest of con- 
sideration of “ability to pay” as a 
factor in arriving at a wage de- 
cision. UAW-CIO leaders will re- 
main in the hearings, it was an- 
nounced. 

Garrison said he would ask 
OPA and the Securities and Ex- 
change commission for price and 
profit data. With the board has- 
tening its work, a verdict is ex- 
pected shortly after Jan. 3, when 
the 20-day period for factfinding 
studies expires. 

Although the corporation brought 
the issue of union infringement on 
management rights to a head in its 
action, prospects for an early end 
to the UAW strike faded. Tomor- 
row (Jan. 1) the nationwide tieup 
enters its sixth week. 

Despite this apparent snag in set- 
tling the strike issues, the possi- 
bility remained that both sides 

(Continued on Page 14, Col. 1) 





Studebaker to Start 


Assemblies Jan. 2 


SOUTH BEND. — Approxi- 
mately 5,000 additional employes 
will return to work at Stude- 
baker Jan. 2, the company an- 
nounced last week, in a full- 
scale resumption of manufac- 
turing that has been delayed for 
three months by a strike in the 
plant of a major parts supplier. 

“Our plans call for the attain- 
ment as quickly as possible in 
January of a rate of 400 pas- 
senger cars a day,” Chairman 
H. S. Vance said. “The number 
of trucks we will build in Jan- 
uary depends on the volume of 
delivery of certain major parts.” 

Shipments of sample cars to 
dealers will start concurrently 
with the resumption of opera- 
tions, Vance added. Initially, 
production will be concentrated 
on Champion models. 





lines. The sleek body features increased vis- 


cially designed 


’45 Car Output 
By Makes 


Grand Total 82,445 
(Copyrighted by Automotive News) 
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3% Million in ’46? 


"45 Car Output 
Only 82,445, 
15% of Goal 


Ford Total Is 37,921; 
GM Builds 24,468, 
Chrysler 6,875 Units 


By Pete Wemhoff 
Editor, Automotive News 


DETROIT. — Automotive 
1945 bows out inauspiciously 
today, with a grand total of 
only 82,445 new cars pro- 


duced — barely 15 percent 
of the industry’s goal of 500,000 
for the year. 

1946 bows in tomorrow with its 
auspiciousness beclouded by labor 
strife, but with a prediction that 
the year will see production of 
between 3% and 4 million new cars. 


Of the 1945 total almost half, or 
37,921 cars (all V-8s except one 
6-cylinder model), was built by 
Ford which got an early start on 
July 3, only two days after the 
government gave the go-sign. How- 
ever, despite this early start, Ford 
turned out less than half of the 
80,000 cars set as its goal for 1945, 
due to supplier tieups and short- 
ages. 

Ford, which also assembled 
79,659 trucks during the year, ac- 
counted for 34,549 units of the 
company’s total. The others were 
produced by Mercury, with 2,804, 
and Lincoln with 568. 

Next in line on production totals 
was General Motors Corp., whose 
divisions built 24,468 new cars be- 
fore the UAW-CIO called its strike. 
Of this total, Chevrolet produced 
12,776, Pontiac 4,050, Oldsmobile 
3,956, Buick 2,481 (this division was 
forced to shut by supply shortages 
a week before the strike began), 
and Cadillac 1,205. 

Chevrolet also produced 152,833 
civilian and military trucks in 1945. 

Chrysler Corp., whose four divi- 
sions just got started rolling on 
assemblies as the year ended, con- 
tributed 6,875 new cars to the 1945 
total. Unless blocked by the threat- 
ened steel strike in January, or 
other labor difficulties, Chrysler 
divisions expect to be producing in 
volume in the next few weeks. 
Plymouth was getting about 300 
cars a day last week and first 


(See OUTPUT, Page 13, Col. 5) 





Revised Truck 


Prices Due 


By March, Moran Says 


DETROIT. — New truck prices, 
based on the new car formula with 
its 2% percent discount cut, will 
be issued by Mar. 
1, Lee Moran, 
NADA executive 
vice - president, 
told Detroit Auto- 
mobile Dealers 
Assn. last week. 

NADA’s annual 
banquet in Hotel 
Statler drew 364 
dealers and guests. 
Eight new direc- 
tors, seated dur- 
ing the _ session, 
will meet Thurs- 
day to elect 1946 officers. 

OPA has set Feb. 28 as the 
deadline for factories to submit 
truck price data, Moran said, 
and it is possible some prices 
will be announced even before 
that date. OPA will allow deal- 
ers, who bought trucks at the old 
prices, to sell them on that basis, 
he predicted. 





As in the case of new cars, OPA 
will undoubtedly force dealers to 
absorb most of any allowed in- 
creases in truck prices over 1941, 
but Moran declared NADA has a 
few aces up its sleeve to use in the 
battle against cost absorption. 

He declined to reveal NADA’s 
strategy but said plans include the 
following: 

1. Amendment to bill extending 
OPA’s life, prohibiting interference 
with established trade practices; 

2. Suit for injunction, restraining 
OPA, based on hardship. 

He also said NADA is battling to 
avoid pitfalls of the new car order 
in the truck regulation, particu- 
larly those concerning freight, han- 
dling and advertising charges. 

Moran also warned dealers 
against losing their war-gained 
goodwill through inadequate new- 
car allocation programs. He said 
each dealer must make his own 
decision in this matter, but hoped 
that NADA would soon have a 

(See MORAN, Page 15, Col. 1) 
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$570 Million Per Month... 


‘46 Auto Output Seen 


100% Over 


DETROIT.—The automotive in- 
dustry by mid-year, 1946, can pro- 
duce cars, trucks and trailers at 
twice the average 
monthly rate 
achieved in 1939, 
provided present 
deterrents to pro- 
duction can be 
overcome, accord- 
ing to Alvan Ma- 
cauley, president, 
Automobile Man- 
ufacturers Assn. 





4 ee year should see 
Alvan Macauley 570,000 workers 
employed in auto- 
motive manufacturing anda 
monthly output of $570 million in 
automotive products attained by 
June, a survey of schedules by the 
Civilian Production administration 
has disclosed. 

The public hunger for vehicles 
—created by wartime attrition of 
models in customers’ hands and 
by pentup demand—can be satis- 
fied at an increasing rate over 
1946 if the known possibilities of 
the industry can be fulfilled, Ma- 
cauley asserted. 

“If present obstacles are over- 


Colbert Named 
To Head Up 

- = e 
Dodge Division 

DETROIT.—K. T. Keller, presi- 
dent of Chrysler Corp., announced 
last week that L. L. Colbert has 
just been made 
president of 
Dodge division. 

Colbert will re- 
place H. L. Weck- 
ler, who in addi- 
tion to his posi- 
tion as vice-pres- 
ident and general 
manager of the 
corporation, has 
been president of 
the Dodge divi- 
sion since 1943. \ 
Weekler wil now ** ~~ Comert 
be able to devote all his time to 
the parent company. 

Colbert has been with Chrysler 
Corp. for 12 years, 10 of which he 
was a vice-president of Dodge, and 
receftly, in addition, was general 
manager of the company’s Dodge 
Chicago plant where, under his di- 
rection, more than 18,000 Wright 
B-29 engines were turned out. 

Colbert joined Chrysler Corp. in 
July, 1933, as a member of the Op- 
erations committee on the staff of 
Keller. During the next nine years 
he was active in the executive man- 
agement of Chrysler Corp.; was a 
member of the Operations commit- 
tee; the Production Manager's com- 
mittee; a vice-president of Dodge 
since Mar. 5, 1935, and also an offi- 
cer in many of the company’s other 
subsidiaries. 





The coming 


"39 Rate 


come, efficient production in 1946 
can mean millions of cars for the 
public, expanding employment for 
labor at good wages, low prices 
for the consumer, and stimulation 
of the economy of the entire coun- 
try,” Macauley declared. 

“No one can minimize the effect 
that full production in the auto 
industry can have. One new car is 
like a pebble tossed in a pool in 


its effect on the nation’s economy. | 


This car needs servicing, it needs 


gasoline, oil and lubricants. It af- | 


fects in increasing proportion all 
of the allied industries.” 


The auto has become such a . 


basic part of our life that only 
those who have grown up with 


it can visualize what it has done, OCT. 29 


Macauley said. 

In the two short generations it 
has been with us it has exp!cded 
our cities into the neighboring 
countryside, lent undreamed of mo- 
bility to all of our activities, and 
created for us a life which is liter- 
ally unknown in the rest of the 
world,” he continued. 

“The industry has generated 6.- 
700,000 jobs directly and indirectly. 
It has paid an estimated $90 billion 
in wages in itself and in allied 
products and services. This is cer- 
tainly a large factor in the nation’s 
financial picture. 

“From an employment standpoint 
one out of seven jobs in the coun- 
try is directly or indirectly con- 
cerned with the automobile. It is 
obvious from these figures that in 
the centrifuge of American activity 
the automobile is a pivotal member. 

“Much can be done in 1946. We 
can have millions of new cars for 
our customers at low prices, ex- 
panding employment at good 
wages for workers, and stimula- 
tion of the economy of the entire 
country. 

“But it is all contingent upon 
production. And — as has been 
shown — only the solution of the 
problems we are confronted with 
today and which are paralyzing 
our efforts can guarantee the cars, 
jobs and way of life we seek. 

“We will continue to fall short 
of those goals unless the restric- 
tions on prices are modified and 
harmonious labor relations are re- 


| stored throughout the industry. At 


the same time, output of workers 
must be geared to improvements 
in the industry’s manufacturing 
techniques.” 


New-Car Sales Recede, 


U. C. Rise in Akron 
AKRON, O.—New-car sales have 
become sluggish here again, with 
the Akron Automobile Dealers 
Assn. reporting four new cars sold 
the week ended Dec. 8, compared 
with 12 the previous week and 20 
the same week a year ago. 
Used-car sales continued active, 
dealers reporting 148 sold the week 
of Dec. 2-8, compared with 181 the 
previous week and 105 in the cor- 
responding week in 1944. 





Packard-FAA Test Nears 


Company Girds to Challenge NLRB Decision 
In Circuit and Supreme Courts 


DETROIT. Charging that the 
NLRB decree demanding that 
Packard begin collective bargain- 
ing with the 
Foremens Assn. 
of America was 
unconstit- 
utional, the com- 
pany last week 
prepared a re- 
spondent’s case 
for the forthcom- 
ing review of the 
order in the Fed- 
eral Circuit Court 
of Appeals at 

Christopher Cincinnati. 

Geo. T. Chris- 
topher, Packard president, reiter- 
ated in letters to each Packard 
foreman and the FAA that the 
company will appeal an adverse 
decision at Cincinnati to the U. S. 
Supreme court. 

The litigation will arise over the 
NLRB’s petition to the court to 
enforce the Packard-FAA ruling, 





made recently by the NLRB in a 
2-1 vote, L. F. Dahling, company 
counsel, said. He voiced hope that 
the case come upon the June dock- 
et of the appeals court. 

NLRB had no jurisdiction in 
ordering Packard to negotiate 
with the FAA, Christopher said. 
The decree was “unconstitutional, 
void and of no force or effect,” 
he asserted. 

“The company has always taken 
the position that the foremen as 
representatives of management, are 
a part of management and are not 
and were never intended to be con- 
sidered ‘employes’ as that term is 
used in the National Labor Rela- 
tions act,” the Packard chief said. 

“The company has opposed the 
representation of this part or any 
part of management by anyone, as 
it is the considered opinion of the 
company that the result would be 
detrimental to the foremen, to the 
company, and to the country at 
large.” 


Here Are a Few More Entrants 
In First Car Sale Contest 
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—WINNER SO FAR in Automotive News’ contest to select the 
dealer making the first bonafide civilian delivery of a 1946 car, 
eister Motor Co. (Ford), Grand Rapids, Minn., 





delivered its first Ford 


9 (9:30 a.m.) to J. D. Anthony (left), for 24 years a rural mail carrier out 
of Grand Rapids. Anthony,who bought his first car in 1913, has never driven any 
other make of car. At right is David Gildemeister, president of the dealership. 

Although contest entries have been pouring in from across the nation, there 
is still time for someone to dislodge Gildemeister if he can prove an earlier 
delivery, backed up by authenticated facts regardin 
Automotive News plaque commemorating the 


the sale. Winner gets an 





RUNNERUP THUS FAR is Weisman Motors (Ford), Weyauwega, 
Wis., which delivered its first 1946 Ford on Oct. 29 (at 

of Manawa, Wis. At left is O. RB. 
andtke ordered the car from a German prison 
request for a bottle of whiske 
ment and a blonde in the front seat was only partly filled, however. But Sgt. 
Wandtke said he’d take care of the blonde himself. 


OCT. 29- 


M/Sgt. Gilbert Wandtke 
owner of the dealersh 


camp two years ago. in the glove compart- 





BLIND VETERAN, Robert Palmer, bought the first car from 
Butler County Motor Co. (Ford), Butler, Pa., on Oct. 30. In the 
Palmer; Paimer, and Walter J. 


OCT. 30— 


photo are, left to right, three-year-old Bobb 
Cramer, president of the dealership. In driver’s seat of 1946 Ford is Mrs. 
Eleanor Palmer. 





—FIRST CAR delivered by Richmond Motors (Ford), Youngstown, 
O., went to Frank F. Pugliese, discharged serviceman now em- 
ployed as an inspector by Republic Steel Corp. Left to right, Mrs. Josephine A. 
ichmond, of Richmond Motors; Mayor Ralph W. 


Pugliese, his mother; F. C. 
O’Neill; Pugliese and his brother, Pvt. Joseph P. Pugliese. 





Car Tire Lack 


| Expected to Last 
oe | Throughout °46 ju 


AKRON, O.—Calling the govern 
ment’s action in discontinuing tirg 
rationing as “a good thing in am 
overall sense,” R. S. Wilson, vice- 
president of Goodyear and rece = 
director of special rubber programs 
for the government, predicted last 
week that the shortage in passe 
ger tires will continue throughout . 
1946, nevertheless. in 
Here is the statistical outlook or — 
passenger tires as Wilson sees it: 


The normal demand for replac pe 
ment passenger car tires in 1946 ii t 
27,000,000 casings. There is on top m 


of this a backed-up demand, due t . 
war shortages, of 17,000,000 casing 
and an estimated need for 22,000,000 


additional for new cars. This add < 
,up to 66,000,000 casings needed for 

1946. 1 

The industry is now producing; ~y 

at the rate of 50,000,000 units per 


year, thus leaving a potential 
shortage of some 16,000,000. 


“However,” Wilson explained, 

“the production of new cars i - 
hardly started and until it does ge 
underway tire requirements for this 
purpose will be diverted to the fil — 
ing of the needs of private-car 
owners. This will help the picture 
materially.” 

Wilson said that the supply of 
synthetic rubber is entirely ade-_ 
quate and that the quality of syn@& 
thetic passenger tires is such as to 
occasion no misgivings on the pa _- 
of the car owner. 

Farm tractor tires are now be- 
ing produced at a rate almost = 
equal to requirements, so there 
will be no shortage in this mar- 
ket, he added. 

The truck tire picture, too, is 
brighter than is the case in pas- 
senger tires, Wilson stated. Her 
the 1946 requirements total 13,000,- 
000 units, with the industry cur- 
rently producing at approximatel 
that level. 

The supply of natural crude rub-,. 
ber for blending with synthetic i 
the production of truck tires is ade- 
quate for the time being, he said. 


Weed Is Elected gh 
Head of Carter 


Carburetor 


ST. LOUIS.—Hugh H. C. Weed 
vice-president and general man- 
ager of Carter Carburetor Co. here ail 
has been chosen 
president and 
general manager 4. 
of the company. % 

He succeeds § 

Charles J. Hardy, ~ aw’ _ 
of NewYork, who #3 a 3 

was elected chair- Ls fy 

man of the board. = \ 

Magnus F. Pe- \ nt 
terson has been 
named vice-presi- tis 
dent of company. 

He has been with Hugh Weed 
Carter since 1913. 

Weed has been with Carter since 
1913 as vice-president and genera 
manager. He was born in 1883 i 
Stamford, Conn., and holds an A.B. 
degree from Amherst. 


Road Toll Rises 
National Conference Called 


By President Truman 


WASHINGTON.—Alarmed by the 
increasing number of traffic fatali 
ties, President Truman last wee 
announced that he will call a Na- 
tional Safety Conference of statg 
and municipal representatives nex 
spring. 

The President told Maj. Ge 
Philip B. Fleming, administrator 
of the Federal Works Agency, that 
“The FWA, through its publi¢ 
roads administration, is the organ- 
ization that is concerned with mat- 
ters relating to highway construc 
tion and transport. Therefore, I 
should like to have you head ug 
the conference. 

“I hope that additional means 
may be devised by such a confer 
ence to make our streets and high- 
ways safer for motorists and for 
the public before the automobilg 
touring season of 1946.” 

The President’s action is said to 
be predicated on concern over re 
cent accident tabulations. 
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reper) HESE are historic times — a 
; brave New Year starting out 

in a world of dissensions. We have 
one the unity which won the 
i. orld’s greatest war. While we 
° ave done a wonderful job on re- 
Ge aversion our production facili- 
om ties are largely useless due to 


strikes, as well as shortage of 
Material. 


The same factors responsible 
aor our success of the war are 
All here. We have but to use 
them to assure this nation, and 
<@my the leadership of the United 
States, all nations’ prosperity and 
peace for all foreseeable time. 
—aaVe have been successful with 
the free enterprise system — our 
standards of living are higher 
“Whan any other nation in the 
world, but unless we get to- 
_e@gether in cooperation and pro- 
ect this system, building a pros- 
perous nation and furnishing full 
employment, we are going to risk 
socialism or a dictatorship. That 
is the reason why we should go 
——all out now to protect our sys- 

tem of government, avoid plan- 
ned economy and regimented in- 
—walividuals. We MUST do this 
through our representative gov- 


° 



















od, 


e- 


to 


t ernment. We are safe, as long 

; “gis that exists. 

; A long stage of depression will 
—shreaten our form of government 

is end lay conditions whereby the 

5- radicals will develop enough sup- 

. “Sport to throw the nation into a 

ca fictator’s hands. 

m .* & 


e& “Shaking Our Fists 
Waste of Time 


~~ N MY talks with automobile 
dealers, I find that some of 

tem, particularly the older ones, 
Phudder at the growth of our gov- 
ernment’s invasion into private 

i) _mnterprise. No one likes it, but 
ere are some things that only 
our government can do to secure 
e nation’s future. It is better to 


act under our form of government 


than to face a condition that would 
e much worse. 


- We must constantly keep our 
representatives in Congress ap- 
prized as to our desires. We must 
constantly work to combat the 
efforts of pressure groups with 
“selfish interests, but I feel, too, 
that oftentimes we waste too 
uch of our strength at shaking 
: our fists at Washington rather 
i than to plan what benefits we 
, may obtain under the rules and 
. regulations and try to adjust our 
business to the new economic 
phase of federal regulations. 


You can feel certain that, while 
any of the wartime regulations 
vill soon be abandoned, the gov- 
ernment in the future is going to 


= 


ae 


lay a more important part in 
business than ever before. Com- 


petition, to be free, must be fair. 
p —9Ve live close together. We are 
dependent upon each other. We 
an no longer go back to the days 
vhen we could still go out in the 


— 


forest, build a home for ourselves, 


pe absolutely independent and free 


com the invasion of our political 
or economic rights. 
* * * 


Bowles’ Efforts 
» ay nalyzed 


AM not going to discuss the 
; very controversial question of 
ost absorption by retailers as pro- 
mulgated by OPA. The NADA is 
iking care of that. Personally, I 
don’t think that most of us realize 
the importance of Chester Bowles’ 
=——Szht to prevent inflation. He is 
fighting valiantly. He has the sup- 
ort of most everyone, except when 
iose controls affect our own in- 
dustry or product. 


® I have read all his testimony 
before the Congressional commit- 
tees; I have listened to his radio 
ipeeches; I have heard him talk 
to trade groups; I know his past 
history. He is not a bureaucrat. 
“fe is an executive of a depart- 
ment consisting of more than 


— 


—— 


— 
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Dealers tell me 


By John 0. Munn 











Dealers’ or salesmen’s comments, questions or uests be 
addressed to John 0. Mann in care of Autometive Now, Detroit, 
and the writer’s name will be kept In confidence if requested. 








3,000 employes. He must depend 
upon the decisions of his many 
section heads. Of course they 
have made mistakes and Bowles, 
as head of the organization, must 
take the responsibility. 


You can never replace natural 
laws with artificial edicts without 
a lot of mal-adjustments. Bowles 
didn’t upset natural laws. The war 
did. Congress passed the Price Con- 
trol law, and he was appointed to 
the job. Congress acted because 
the war had eliminated supplies 
and increased demand way out of 
normal proportions. What we may 
individually suffer from one of 
these temporary rules is nothing 
in comparison with what we will 
suffer if prices run rampant and 
develop for us a boom and a bust. 

* * * 


First War Aftermath 
Is Recounted 


E ARE all familiar with what 
has happened in the war-torn 
countries where no controls were 
exercised; how governments are 
falling and people are suffering. 
Those of us who are older remem- 
ber after the last war in America 
we had a false prosperity for a 
couple of years. Prices rose 108 
percent. Then the depression set in, 
a half-million farmers lost their 
farms. Corporation profits shrank 
from more than $6 billion a year 
to losses of $55 million; 106,000 
businesses failed. Labor, too, took 
punishment. Factory employment 
fell 31 percent; factory payrolls 
shrank 44 percent. Farmers, how- 
ever, were the hardest hit of all. 
Farm prices went all to pieces. 
The average farm annual income 
dropped from $1,360 to $460. If you 
stop and think, you will realize 
the sleepless nights of worry spent 
by the owners of those 106,000 
businesses that failed, the millions 
of workers who lost their jobs and 
the half-million farmers who lost 
their farms. And they couldn’t do 
anything about it. The loss after 
World War I is only child’s play 
as to what would happen now 
without Price Control. The last war 
cost $32 billion; the present war 
over $300 billion. In the last war, 
only 25 percent of all goods pro- 
duced went to war; in 1944, 44 per- 
cent of all national output was 
used for war. This means that 
we have been paying payrolls with- 
out getting consumer goods on the 
market, which in turn means the 
threat of inflation is much greater 
now than then, because there is 
more money and fewer goods. 
This situation has created prob- 
lems of enormous magnitude. 
Now that the war is over, many 
people want restraints removed. 
Control for control’s sake is to 
be avoided at all cost but it is 
obviously fool-hardy to throw off 
the stabilization program at the 
very moment when it is most 
needed. Relaxation of controls 
must be gradual and specific 
processes. 
« * * 


Price War Perils 
Are Mentioned 


ANY dealers I have talked with 

freely admit that they want 
necessary controls on scarce goods 
because they know they could not 
survive in a competition of an un- 
controlled price war. If inflation 
should hit this country, no one 
would be safe; even those who 
would make profits for awhile 
would suffer in the long run. The 
wage earner and the small busi- 
nessman and woman would suffer 
most of all. The elimination of con- 
trol until supplies meet the demand 
is a risk this country cannot afford 
to take. 

Many automobile dealers are 
figuratively stepping out of their 
role as dealers in motor cars and 
concerning themselves with the 
whole national picture. They re- 
alize that their longtime gain 
rests entirely with the prosperity 
of the nation. 
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Auto Show Planned 


For San Francisco 

SAN FRANCISCO.—A com- 
mittee chosen from the San 
Francisco Motor Car Dealer 
Assn. has been appointed to 
make arrangements for an auto- 
mobile show to be held as soon 
as all makes and models of cars 
are available. The committee ap- 
pointed by Ed Lowery (Mercury- 
Lincoln) comprises James E. 
French (Dodge-Plymouth), 
chairman; Les Vogel (Chev- 
rolet); William L. Hughson 
(Ford); Don Gilmore (Chev- 
rolet). 

Plans call for the show to be 
held in the Civic Auditorium, 
with a “name” entertainment 
star as the entertainment attrac- 
tion. The dealers are hopeful 
that the show can be staged in 
late March or early April. 









Halt Transfer 
Of °46 Orders, 
PATA Warns 


PHILADELPHIA. — Duplicating 
orders for new cars has developed 
into so serious a “racket” that all 
auto dealers are threatened with a 
bad name, according to a recent 
bulletin issued by the Philadelphia 
Automobile Trade Assn. 

As a counter-measure, PATA ad- 
vises dealers to mark their agree- 
ments — “Not Transferable.” 

Noting that the practice of du- 
plicating orders has become front- 
page news in many of the larger 
cities, the bulletin calls attention 
to the fact that “bragging prospec- 
tive purchasers plus some actual 
facts indicate that the practice is 
in operation in this city. 

“Several stories have reached us 
of individuals who boast of having 
substantial deposits with three or 
four dealers and being perfectly 
willing to lose these deposits if 
they get just one car. The person 
who is placing these deposits and 
selling the agreements of sale at 
huge profits is the one who is going 
to give the industry a bad reputa- 
tion,” PATA said. The bulletin con- 
cluded that those who are conduct- 
ing this racket are individuals 
whose names would not look good 
alongside that of a dealer's. 





Canton Dealers 
Have Low Lists 


Of Car Orders 


CANTON, O.—Despite heavy de- 
mands for postwar cars, confusion 
and uncertainty in the automobile 
market have held prospective buy- 
er lists here down to approximately 
1,200 names. 

The low figure results from dis- 
couragements on the part of con- 
sumers and definite lack of dealers 
who plan to handle new cars in the 
immediate future. 

Many auto dealers say “We can’t 
sell something we don’t have.” 
Others are keeping unofficial lists 
of prospects to be contacted when 
things are ready. A few dealers 
have been accepting bonafide ord- 
ers since 1942. The majority, how- 
ever, did not begin to take names 
until after V-J Day. 

A few dealers have opened their 
lists to anyone who wants to sign 
his name. 


IHC to Occupy 
Wright Building 


CHICAGO.—The Ben T. Wright 
Bldg. at 1101 N. Clark St. will be 
turned over to International Har- 
vester Co. by the Navy Jan. 1, 
it was announced last week. Har- 
vester is cooperating with the Uni- 
versity of Chicago in a program for 
training GIs “for better positions 
in the postwar business era.” The 
company disclosed that approxi- 
mately 22,000 of its employes en- 
tered the armed forces. 

Ben T. Wright (Ford-Mercury- 
Lincoln), who now operates in 
Evanston and other north shore 
suburbs, stated that he will con- 
tinue his identity maintained for 
the past 28 years on Chicago's 
near north side by opening a busi- 
ness across the street from the 
building which Harvester will 
occupy. 
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Session Set for Jan. 8... 


BBB to Hear Reaction 


To Finance Plan 


CHICAGO.—Characterized as an 
occasion for “final action” on pro- 
posals to clarify and control time 
financing practices, a meeting of 
bank, finance company, automobile 
dealer and other group representa- 
tives, to be held Jan. 8 at the 
Advertising Club of New York, 23 
Park Ave., was called last week 
by Kenneth Barnard, general man- 
ager of the Chicago Better Busi- 
ness Bureau, in behalf of the Na- 
tional Assn. of Better Business Bu- 
reaus. 

The meeting will follow by exact- 
ly four weeks an initial session 
held in New York, when Barnard 
as chairman, explained a five-point 
program suggested by the nation’s 
Better Business Bureaus. 

Highlights of the plan included 
recommendations that time sales 
contracts list separately the 
amount of carrying as well as in- 
surance charges, with the further 
proviso that all itemized charges 
be filed with the nearest BBB 
office so that the public may com- 
pare these rates with those quoted 
by car dealers. 

Since the Dec. 11 meeting, the 
American Finance Conference, Na- 
tional Assn. of Personal Finance 
Companies, American Bankers 
Assn., National Automobile Dealers 
Assn., American Automobile Assn., 
and other groups represented at 





Chicago Dealers 
Warned of Check 
On °46 Sales 


CHICAGO. — Warning that the 
OPA has “a complete program in- 
volving secret devices of their own 
to fight secret or illegal transac- 
tions in the delivery of new auto- 
mobiles” and adding that the plan 
is to be put “in operation prompt- 
ly,” the Chicago Automobile Trade 
Assn. last week issued a formula 
to its members in allocating 1946 
cars. 

“An enfranchised dealer has an 
investment and reputation to main- 
tain,” the message states. “We feel 
sure that every dealer will exer- 
cise good judgment in the alloca- 
tion of the limited number of new 
cars he will receive in the next 
few months. 

“We believe that the representa- 
tive dealer will not be tempted to 
accept bonuses which unquestion- 
ably will be offered for high pri- 
ority on delivery.” 

The CATA revealed results of a 
survey among dealers on the mat- 
ter of Sunday and evening closing. 
Joining the trend in this direction, 
it reported, are the Chrysler and 
De Soto dealer associations of 
metropolitan Chicago, and the en- 
tire dealer group of suburban Blue 
Island. 


U. C. Refunds Hit 
$50,000 in B. C. 


VANCOUVER, B. C.—Purchasers 
of used automobiles in the Van- 
couver area have received refunds 
of approximately $50,000 this year, 
covering overpayments for their 
cars. The refunds have been col- 
lected by action taken by the 
Wartime Prices and Trade board. 

Statements of sales of used cars 
have to be filed with the board, 
and officers in charge, checking 
prices paid, found the ceiling had 
been violated in hundreds of cases. 
A total of 579 refunds have been 
obtained, with more than 300 cases 
pending. 





Neb. Dealers to Ask 
Trade-In for 46s 


LINCOLN, Neb. — President 
W. E. Dewey of the Nebraska 
Motor Dealers Assn. has an- 
nounced that Nebraska dealers 
will require new-car purchasers 
to trade in their used cars. 

This practice, he ‘said, will 
bring used cars to veterans 
without forcing them to pay 
“gray market” prices. 








the session have been studying the 
BBB plan. 

The Jan. 8 conference is expected 
to bring out reactions to the pro- 
gram formulated by the Better 
Business Bureaus. No word has 
been issued by any of the organi- 
zations as to the stand they will 
take. At the initial meeting the 
main order of business was a 
launching of the proposals’. by 
Barnard. 






Pa. Committee 
Calls Finance 
Rate Exhorbitant 


HARRISBURG, Pa.—(UTPS)—A 
legislative investigating committee 
making an analysis of applications 
for motor vehicles has reported 
that interest and other financing 
charges are often “exhorbitant.” 

Rep. Franklin H. Lichtenwalter, 
R-Allegheny Co., chairman of the 
committee, said that “we haven't 
seen any attempt on the part of 
finance companies to decrease their 
interest charges.” 

“Automobile financing com- 
panies are still charging exhorbi- 
tant rates,” Sen. John M. Walker, 
R-Allegheny Co., vice-chairman, 
said, adding that “the buyer 
should insist on knowing the rate 
of interest he is to pay on his 
unpaid balance, and he should 
demand proof of it.” 

After the committee’s staff has 
had a chance to analyze the appli- 
cations, Lichtenwalter said dealers, 
finance companies and others deal- 
ing in consumer credit “whose in- 
formation on the _ applications 
seems to be out of line” will be 
called in to explain to the commit- 
tee. The committee also plans pub- 
lic hearings in February. 

While the committee has no reg- 
ulatory power, it has been charged 
with making recommendations to 
the 1947 legislature for any legisla- 
tion that may appear necessary. 

The committee said that after 
meetings with representatives of 
the Pennsylvania Bankers Assn. 
that “the banks themselves have 
pretty well stayed within the ac- 
cepted interest rates.” 

Lichtenwalter said that  insur- 
ance agents favored a system un- 
der which the purchaser would 
make his financial arrangements 
directly with a bank, arrange his 
insurance with an insurance agent, 
and confine the dealer to sales and 
service of cars. 


Sommers Heads 
Atlanta C of C 

ATLANTA. -—- Harry Sommers, 
Chrysler dealer and former Seventh 
Regional NADA vice-president, was 
elected president 
of the Chamber 
of Commerce here 
last week. In re- 
tiring from the 
NADA post re- 
cently, Sommers 
was succeeded by 
Sterling Edwards, 
Chevrolet dealer 
in Birmingham, 
Ala. 

Sommers is con- 
tinuing with NA 
DA as a director. 
He is credited with leading the 
Seventh region to a tie for first 
place in the NADA organization 
and membership campaign during 
1945. 





H. Sommers 


North ary Dusiove Dies 
Set-Aside for Veterans 


MICHIGAN CITY, Ind. — The 
Northern Indiana Automobile Deal- 
ers Assn., meeting here, agreed last 
week upon a policy of setting aside 
from a fourth to a third of new 
automobiles for veterans who have 
returned to civilian life. 

*’ The association elected the fol- 
lowing 1946 officers: J. Simon, Val- 
paraiso, president; Roy Arnold, La- 
Porte, vice-president, and Harold 


Kale, LaPorte, secretary. 
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AUTOMOTIVE 
OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 








Rising Toll: A Menace to All aura 

'/ 1TH the alarming increase in highway fatalities which 

YY prompted President Truman to call a National Safety 
Conference of state and municipal representatives before the 
1946 touring season, it is about time that auto makers and 


dealers take an interest in some measure to curb this rising 
tide of deaths. 


_If we in the industry don’t take some move towards cut- 
ting down highway fatalities and making the roads safer 
for traffic, we are certain to get federal action on this prob- 
lem. And we might not like the action that government 
officials take. 

It might well be so drastic as to reduce the sale of vehicles 
and make it impossible for many, who are now eligible to 
buy and operate cars and trucks, to be barred from taking 
out licenses. 

Some states seem to have solved the problem with com- 
pulsory vehicle inspection programs. Such inspections do 
have a definite effect on keeping older cars in a safe driv- 
ing condition. 


Some states have compulsory insurance regulations which 
not only protect those who have injured but brings the in- 


surance companies into an active interest in the states’ 
safety measures. 


Some regulation to curb these rising death tolls from 
automotive vehicular accidents is necessary immediately if 
we don’t want federal regulations that may set national 
speed laws so low they will deter motoring, impose driver 
license regulations that will be too drastic and otherwise 
harm the automotive business. 


These regulations should be made state regulations in 
accord with the safety of the highways within the state and 
should be fostered and written by the automotive men in the 
state, so that harmful regulations will be kept at a minimum. 


Anti-Socialism Oil Needed 


IKE a giant organ that could produce the finest sym- 

4 phonies when working properly, but squeaks and shrieks 
when keys stick, the automotive industry has been con- 
stantly badgered with “sticking keys” since V-J day. 

As one strike is settled another is pulled. 


A ray of sunshine breaks through as the Cleveland Graph- 
ite and Warner Gear troubles are ironed out, but “glass” 
and “GM” still prevent the playing of the full symphony of 
mass production. 

To the man on the street, it looks as if Washington 
should start using copious quantities of “anti-Socialism’”’ 
oil to get this industry playing the much-looked-for ‘on to 
prosperity” masterpiece. 





This fifth 
which comes between the two holi- 
days, falls in the same category 
with what the daily newspaper 
boys fondly refer to as the “lobster 


issue in December, 


shift.” Few adver- 
LOOKS LIKE. tisers deign to use 
A HAPPY it, although its 
NEW YEAR! very size will, I 
imagine, give it a 
pretty thorough readership. Most 
Detroit factories, including the few 
who are not beset with labor 
troubles, closed down last Friday 
and will not reopen until Wednes- 
day. Thus the holidays which have 
a way of bunching up at this time 
of year pose quite a problem; at 
least for our editors who have to 
meet a regular weekly deadline. 


* Be * 


In our own case, AUTOMOTIVE 
News goes to press at five o’clock 
Friday afternoon. The final sec- 
tions are being printed by midnight 
Friday and processed through the 
folders, stitchers and mailers so 
that they may all be in the post 
office early Saturday evening. 

+ +. * 


Automotive News, being a news 
weekly, enjoys the privilege of 
traveling at the same speed as 
daily newspapers; which theoreti- 
cally is as fast as first class mail. 
You may have noted on the wrap- 
pers or envelopes of magazines like 
Time, Newsweek, U. 8. News and 
others they are marked, “news- 
paper,” which is intended to give 
us a considerable advantage in 
rapid delivery to the subscriber. 

* * * 

Recently we made a survey of 
more than five hundred AUTOMOTIVE 
News readers to ascertain if we 
were reaching their desk as 
promptly as possible. We found 
that in the radius of 350 miles, 
which includes at least 60 percent 
of our total readership, we were 
being received on Monday. Even in 
the deep South and on the Pacific 
Coast, we were arriving by Wed- 
nesday which we consider, under 
present conditions which are hard- 
ly normal, an excellent showing. 
I mention this because if you are 
not receiving AN as promptly as 
you think you should, I wish you 
would write me. We will check 
your case not only through our own 
mailing department, but through 
the postoffice which is usually most 
cooperative in complaints of this 
nature. 

cs * * 

I think you might be interested 
in knowing that, as of today, we 
are so close to twenty thousand 
net paid subscribers that I am cer- 
tain that we will have passed that 
figure before the new year begins. 
That is, as you may remember, the 
greatest circulation AUTOMOTIVE 
News has enjoyed in its entire two 
decades of service to the industry. 
A year after Pearl Harbor, we had 
dropped to 8,748, so you see we 
have much to be thankful for and 
much to thank you for! 

* * * 

I cannot pass this matter of cir- 
culation without mentioning that 
these figures are important because 
they represent exactly the kind of 
“boxoffice” which stamps a theatri- 
cal production as a “hit.” There are 
more schemes than you can shake 
a stick at to get circulation, but it 
all adds up to giving away passes 
or putting on bingo or giving away 
dishes to get people to come to 
your show. Automotive News has 
never in its twenty-year history 
maintained free lists, not even to 
those who could influence adver- 
tising in its columns. We have 
never offered any inducement in 
the way of premiums, whether flat 
rate manuals, canary birds or 
safety razors. 

* . + 


Publications in any field, which 
are worth their salt, will be paid 
for by readers they serve if the 
subscription price is nominal and 
equitable for the service rendered. 
I make the point to emphasize that 
when we say we hope to celebrate 
twenty thousand net paid subscrib- 
ers before you receive the next 
issue, we mean just that many in- 
dividuals or corporations from 
coast-to-coast and a rapidly grow- 
ing number in foreign countries are 
paying our full subscription price 
to receive it.—G.M.S. 
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‘Ford Highway ..... .’ on 


‘The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upun request. 





In Accord 


We are heartily in accord with 
your idea of calling the new De- 
troit - Chicago Expressway the 
Henry Ford highway, and if there 
is anything we can do to help pro- 
mote it from this end do not hesi- 
tate to call on us.—Romy HamMeEs, 
Romy Hammes Sales & Service 
(Ford-Lincoln), Kankakee, III. 


Progressive 


As a subscriber to your paper, 
may we take this opportunity of 
thanking you for your progressive 
spirit and attitude toward us deal- 
ers during the war period and may 
your much-appreciated efforts con- 
tinue. 

Our entire personnel looks for- 
ward each week to receiving your 
paper.—James N. Bennett, Bennett 
Motor Co. (Dodge-Plymouth), Eas- 
ton, Md. 


Miss It 


Apparently our subscription ex- 
pired as we have not received the 
last two copies. After being a con- 
stant subscriber since 1935, we miss 
AUTOMOTIVE News greatly. -—- M. A. 
Briccs, treasurer, Twin Cities Mo- 
tor Co., Lewiston, Me. 


Back Soon 

While we operated our office in 
Detroit, we were a subscriber to 
AUTOMOTIVE News. If you are in a 
position to handle an extra cus- 
tomer, we would like to renew our 
subscription. 


Before long we expect to be back 


on the job in Detroit. — J. T. Hoen, 
West Holliday Co., Inc., Chicago. 


Wants It at Home 

I am service manager for a 
local Chevrolet dealer and, while 
they receive your paper, I do not 


get to read every issue. As I enjoy 
it very much would like to hav 
a copy sent to my home addres ‘ 
so that I may be sure I receive 


each issue. —- Dougias BBLL, 


Angeles. 
Enjoy Reading 


For some years I have read Avu- 


TromMoTive News and enjoy readin 
it and feel I have always derivel™ 
some benefits from your various 
articles.—J. C. Exuiott, C. B. Elliot 
Motor Co., Creston, Ia. = 


Your paper is getting better -_ 
the time.—TeNNis Hooxstra, Davi 
City, Neb. 


Coming Event 


JANUARY 


7-1l—Detroit (Book - Cadillac hotel 
8 annual meeting and engineering 
display. 

7-11—Detroit. Annual meeting Society 
of Plastics Engineers, Inc., Rackha 
Educational Memorial, in conjunctio 
with All Plastics Exhibit at Conver 
tion hall. 

14-17—Chicago (Hotel Stevens). Forty 
third annual convention of American 
Road Builders Assn. 

13-17 — Cincinnati (Hotel Netherland 
Plaza). Annual meeting of America? 
Trucking Assns. 

18—Omaha (Paxton hotel). State con 
vention of Nebraska Automobil 
Dealers Assn. 

14-17—Chicago (Stevens hotel). Annua 
convention of American Road Build 
ers Assn. 

28-29—Chicago (Hotel Stevens). Fifth 
annual meeting of Truck - Traile 
Manufacturers Assn. 

29-Feb. 1 — Oklahoma City. Americar 
Assn. of State Highway Officials. 




















APRIL 
1-3—Chattanooga, Tenn. (Hotel Patten 
and Reid House). Spring meeting © ; 
Mechanical E 
















American Society o 
gineers. 
3-5—New York (Hotel New Yorker) 
SAE National Aeronautic meeting. 
2-5—Atlantic City. (Public Auditorium 
Packaging Exposition sponsored b) 
American Management Assn. 
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Don’t let Nuclear Fission 
give you too big a headache! 


The trick that split the atom also has 
given a lot of us splitting headaches. 


Some of us, from trying to understand 
it. Some, from trying to keep our knees from 
knocking. Others, from trying to believe 
that maybe, if we’re very good, science and 
its bottomless bag of unsettling tricks will 
just go away. 


‘ Nuclear fission and other scientific won- 
ders do have plenty of frightening aspects. 
But they have encouraging and inspiring 
potentialities, too. 


The science that so persistently is un- 
settling us, dazzling us, re-shaping our world 
and even our footwear, can be exhilarating, 
thrilling, to understand —when understand- 
ing is made clear, graphic. Exciting to. keep 
pace with—when it is presented pictorially, 
personally. 


And that’s precisely the function that 
will be fulfilled by a great new monthly 
magazine—ScliENCE ILLUSTRATED. 


SCIENCE ILLUSTRATED will be lavishly 
illustrated, by a highly mobile staff of top- 
flight photographers and artists. It will be 
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produced, brilliantly, by an ace staff of 
established editors and scientific writers. So 
the ever-on-the-move science of today will 
be made understandable, exciting—a great 
adventure enriching your private life and 
promising wonders for your personal: to- 
morrow. 


You will see the hopeful territories we 
may develop in the realms of the subdivided 
atom. You will see what is, what will be, and 
what may be ours in medicines to cure and 
prevent, in foods to sustain and delight, in 
clothes to protect and charm, in communi- 
cation developments that can stimulate 
prosperity, understanding, peace. 


You will see the great and small gifts 
of science in unending, fascinating flow— 
and you will understand them. 


And that, brothers and sisters, is thrill- 
ing — knowing what’s going on, knowing 
what the score is, knowing what most prob- 
ably is ahead—instead of just shivering at 
the foggy, foggy unknown. 

See for yourself. Be sure to get the 


first issue of SCIENCE ILLUSTRATED, on all 
news-stands in April, twenty-five cents. 


Science ILLUSTRATED 
A New McGraw-Hill Magazine—Science brought home to you 










The Curtain Goes up 
on a New Kind 


of Audience 








Obviously, the reader audience 
attracted to SCIENCE ILLUSTRATED will 
be a peculiarly alert, inquiring one. 
They will be people peculiarly avid for 
news and information about new things 
and new means which may enrich their 
lives. They will be a peculiarly atten- 
tive, thorough-reading kind of people. 








In short, an audience which the 
peculiarly shrewd advertiser will be 
particularly anxious to secure for his 









message. 






Initial print order, 500,000 copies. 
Advertising forms close February 10, 
1946. For further, full details, address 
SCIENCE ILLUSTRATED, 330 West 
Forty-second Street, New York 18, 
New York. Or phone your nearest 
McGraw-Hill Office. 
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More Trucks Needed 


Firms Plan on 1 Million Annual Output ; 
For 4 Years, Purdy Says 





DETROIT.—The automotive in- 
dustry enters the new year plan- 
ning a record production of at 
least 1 million 
motor trucks 
during 1946, or 40 
percent more 
than the average 
production for the 
five - year period 
from 1935 to 1939, 
Richard T. Purdy, 
manager of the 
motor truck divi- 
sion of Automo- 
bile Manufactur- : 
ers Assn. said R&R, T. Purdy 
last week. 

Reconversion of facilities from 
wartime to peacetime operations 


ane Se eee oe omg 2. = - erandcen, Henry ~— II, dra Show rier aay. poet Ee = is practically complete in the nae 
tended the award of honors to employes who have been w e omer ears own in the photo, left to right, ; an 
are: Henry Ford II, Mrs. Henry Ford, Henry Ford, and Mrs. Edsel Ford, widow of the late’ president of Ford truck manufacturing plants, 








record production would be rolling 

Meter Co off the assembly lines now if it 

“1d; General Motors’ Buick-Oldsmobile- | officials have announced. were not for strikes and shortages 

b GM to Sp eed Building Pontiac assembly plant at Dora-| The contract has been awarded |°f materials, a. > one ts calihe. 
| Of Ga. Assembly Plant ville, Ga., will “begin at once and|to the Gust K. Newberg Construc- | have been caused by labor trouble. 
ATLANTA, Ga.—Construction on| proceed with dispatch,” company ition Co., Chicago. Truck makers in _ general 








It's not in the Dictionary... but 
IS 2 video NOT the Best in Power Braking 
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; { HYDROVAC | Hi-drd-vik) adj.— Vw ee ‘ 
f A proprietary trade mark of Bendix 
j Aviation Corporation designating an ‘ 
i entirely new type of hydraulic ; 
i vacuum power braking unit de- “4 
i veloped by Bendix—the last word ‘ 


in power brake engineering. A Hydro- 
vae power braking unit is hydrauli- 
cally connected into the brake system 





and utilizes the latent vacuum power Yet 
of the engine manifold for decreasing 
the tesjaired foot pressure to assure 
smoot! positive stopping with mini- 
mum ellort of he driver. fs 
—. ole 
es . 
& ~ = 
A —; aH 
Se teat Le it 
i ‘s 
: le 


+ fre + ogre a Wee 
wedreges rs ’ 


ay Sor 


‘ « 
~ é 
. 

‘ 
arte gk eet “ 
Yes. Hydrovae* truly gives a new meaning to power braking. ability has been demonstrated by over a million units and by 
, For here in one simple, compact unit are combined greater billions of miles of service. e When you think of power braking, 


braking efficiency, trouble-free operation and ease of installa- think of Hydrovac. ¢ For further information about this latest 
tion—only three tubular connections to make. e Although and greatest development in power braking, see your nearest 


entirely new in design and performance, Uydrovac depend- B-K* dealer or write direct to Bendix Products Division. 


*TRADE MARK 


AVIATION CORPORATION 


HYDROVAC ,, pence “zzz 


} 7 SOUTH BEND 20, INDIANA 
HYDRAULIC VACUUM POWER BRAKING 





emerged from the war with ex- 

panded production facilities an 

in gre Fog of them ar 

now completing programs to in- 

crease capacity from 25 to aula 
much as 200 percent, he said. 
Reconversion has not involved 


retooling to produce radically no 
truck models. Most trucks now be. 


ing manufactured are littl : 
changed in appearance from > 

war models, and major mechanical | 
changes probably are a year 

two away. Engineering sta 
which have been busy designin 
wartime vehicles and weapons a 
just beginning work on desigr¥ 
to incorporate developments tried 
out in battle or military operatio 

Automatic or power control o 
gear shifting, improvements in axle 
drives, increased engine powe 
better bearings and valves, mor® 
use of aluminum and magnesium 
to lower truck weights and i 
creased pay loads, power steering, 
better brakes, and improvements i 
cabs are some of the possibilitie' 

In 1945 truck makers completed 
their military orders with a prgq 
duction of 352,000 trucks or # 
percent of their total output of 
668,000 motur vehicles during t 
year. 

Gen. George C. Marshall in his 
final report as Army Chief of staf 
called attention to the job done 
by the truck manufacturers during 
the war, a job which since Sep 
1, 1939 has resulted in production 
of 2,600,000 military trucks. Includ— 
ing parts made for such vehicle 
this represents an output valued at 
$8,600 million, or nearly one-thirg 
of the automotive industry’s co 
tribution to the war effort. 

Gen. Marshall pointed out tha 
“the greatest advantage in equip- 
ment the United States has en- 
joyed on the ground in the figh 
ing so far has been in our 
multiple-drive motor equipment, 
principally the jeep and the 2%4 
ton truck.” 

Production in the coming year. 
similarly will be determined large 
by the extent to which labor trou- 
bles hold back production. Therg, 
will be sufficient capacity, accord 
ing to some estimates, to produce 
at an annual rate of 1,500,000 motq 
trucks when present expansion prd 
grams are completed. 

The long-term demand for mota 
trucks never was better. More tha 
half the trucks in use today are 
more than nine years old. Most 
the average annual production o 
82,400 commercial trucks during 
the war years of 1942-44 was mad 
up of heavy-duty trucks and com- 
paratively few light and medium; 
sized trucks were retired to t 
scrap heaps. 

At least 2 million trucks o 
about half of the total numbe® 
licensed in this country, have 
been kept operating only by ex 
traordinary expenditures for re- 
pairs and maintenance, and will 
be replaced by new vehicles jus 
as soon as they are available. 


Frazer 


(Continued from Page 1) 
ments made of chrome, plastics 
and lucite. 

Outside doorhandles, attached <¢ 
both ends so that there are no 
clothing-catching protrusions, are 
operated by “trigger-action,” whe 
compressed with the finger. Inside 
door controls recessed and con- 
cealed, are of the push-button typ 

Other features include wide 
wheel rims providing great stability 
and longer tire life, independer' 
front - wheel suspension, forced- 
draft ventilation, and an instru 
ment panel of unusual design, 
was said. 

The Kaiser, details and photos 
of which are due next week, wil 
have a front-wheel drive and 
weigh about 500 pounds less tha 
the Frazer, it is reported. The 
conventional engine for the 
Kaiser will produce somewha 
less horsepower than the Frazer’s 
100 hp motor. 

While the Frazer has a whee! 
base of 123% inches, the Kaisei 

will have 117 inches but the over, 
all length will vary little in the t 
cars. The Frazer is designed to sel 
in .the $1,200 to $1,500 price clas 
while the ' Kaiser will sell fo! 
around $1,000, it is hoped. 
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~ bss © R Cc AT Kee ee Here’s @ new high in radio! It’s the new 
~~ ‘Ford Radio. Show . . . a sparkling program that 

‘millions will start tuning in this New Year’s Day. 

Great entertainment . .. and it comes to the Nation with 


the compliments of the Ford dealers and the Lincoln- 
Mercury dealers of America! Bob Crosby and his famous 


orchestra ... the “‘Bobcats”’ . . . singing guest stars. Hit 
caturuug JOH Fe LU pe D, tunes... top comedy ... the kind of program that will 
develop an enormous, enthusiastic audience for Ford, 


PARAMOUNT’S SENSATIONAL Mercury and Lincoln. Hear it coast to coast, on the full 


PERSONALITY AS CBS network, every Tuesday night starting January Ist. 


MASTER OF CEREMONIES TOP GUEST STARS 
January 1—DINAH SHORE 


CBS Coad’ G Coad, 


10 to - E.S.T. 

9 to « €.S.T. 

8 to - MOUNTAIN TIME 
7 to - PACIFIC TIME 


WARIETY 
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motive alone, an output of 5,938,75, 


FOR FACTORY bof a Sie i: Bik ' cars and trucks is projected fron; 
ing “es oa is es the estimates furnished — a new 
What is Happenin aan es 
; hee, . 
PP ~ * Apathy Grips oa 


British Industry 
BACK FROM A QUICK TRIB, 
to London by DC-4, industrial ic 

signer George W. Walker of De- 
troit says the thing that impressed 
him most about British business 
was the terrible apathy which 






To Steel Output? 


By A. H. Allen 
ONE OF the major mysteries of the moment is what is 


happening to all the steel which the country’s mills are cur A : i 

. . 4 ef a vet a ne seemed to grip all businessme 
rently producing. Despite the fact approximately 4,000,000 | =" m * is 2 Mame jthere. Little progress has been 
a of finished steel are being rolled monthly and despite|~""° ~~ as" Ss Sa ea | made = —— and ae 
the fact civilian production is still pretty largely stalled by bomb damage. New products fo 

: IMPATIENT AT the sl f Studebak rin it les |the civilian peacetime market ar 
strikes and shortages, many®—————~—~——— tor, L.. E. Belcourt, manager of L. E. Belcourt Go. Seattle Studebaker dealer, sennes, and production planning “ 


r, 
complaints are heard of tight there would appear distinct limits hit upon the idea of a museum of old motor vehicles, and a few others still istent. Co ffici 
; 3 older, all either made by Studebake ull, ; MF | Most nonexisten mpany official 4 
steel supplies. There is even |on the amount of steel which can | 1913. Next is eo ounsey ‘ust seanee ca 2 1962 Helaben netomotiio.” on EE complain of how destitute they are 


an 
talk of the resumption of steel | be laid away on the shelf. Certainly wheels by Studebaker. Below the - which explains the reason for the dis-|and tell U. S. visitors that a larg 


allocations by the steel division |the material is not going into pro- | built by Studebaker it Will last a long timer” is’ a 1910 Flanders, ‘Then comes | !0an from this country is the onl 


of the CPA. duction. The automobile industry,| the oldster of them all, in self-propelled vehicles, the Sears, 1895 model! In | answer. 
Of course, a certain tonnage is |f0T example, will have turned out foreground is a Studebaker wagon. A measure of automobile PTO- @e 
duction has been resumed. Stand- 





required to fill the normal distri- | Oly about 75,000 cars by year end, 
bution pipelines, but this should|alf of them by Ford. This total|in Steel’s Jan. 7 issue, is highlight- 13.27 percent over 1939. Mean- | ®fd Motors, Ltd. for example, 
have been accomplished long be-|WoUld not require much over|ed by the fact virtually all manu- | while, a rise of 17.1 in selling | having two small cars under way @ 
fore now. What, then, is becoming | 100,000 tons of steel, or less than|facturers anticipate a production | prices is anticipated. and contemplating annual output 
of the millions of one day’s output from steel mills. increase in 1946 of 50 percent over The report indicates reconversion of 200,000 in modern and efficient 


tons of steel be- . «© * 1939. Comparisons were made with |of war plants is pretty well out oe aah toe oul te aa 


ing fed into the 1939 since this was the year of 

industrial sys- See Employment the last Census of Manufactures. chek #8 canian a aa sada ia Black, president of po 

‘tem? Up 40 Percent The next census will be published | activity will have been completed. — os Se oS eee oe 
No one, even SURVEY ON WHAT INDUS- in 1947, and will review conditions Over half the manufacturers sur- Witmot-Breedon Co Ltd i 

steel company] TRY expects in 1946, the consensus as of 1946. veyed indicated they would be Birmingham manufacturer Re 

representatives |of replies to questionnaires from As to employment, producers |™aking substantial equipment pur-|...1 automotive parts and hard- 

themselves, seems | 3,600 representative manufacturers| expect a level of 3,650,000, against | Chases during 1946. ware, also was busy. Walker roe 


to have any log-|in the metalworking and metal-| 2,597,000 in 1939, a boost of 40.5 In the transportation field, cov-| ports operations of this plant re- 
ical answer to the | producing industry, and prepared} percent. On costs, the survey |ering automotive, railroad, aircraft|semble those of the Ternstedt di- 
question. They)by the editors of Steel magazinc,| forecasts average increase in unit |and ships, an increase in produc-|yijsion of General Motors in this 
talk of tonnage | reflects a high degree of optimism.| production costs of 25.7 percent, |tion volume of 58.1 percent over country 
A. H. Allen being stored, but The 32-page report, to be published in sales and distribution costs of | 1939 is expected. Considering auto- Walker is contemplating the op- 
ening of a London office of his o 
to serve clients in the British Isles 
and the Continent with al 
design service. Commenting upo 
his 10-day trip, he adds that some 
of the prices charged U. S. visito 
are staggering. As an example h 
mentions a luncheon party for 
eight which he arranged, at whic 
sandwiches and two bottles o 
champagne made up the menu. The 
check was a mere $168! ; 
s * * 


Chrysler Alumni 


AT THE RATE it is going now, 
the budding Kaliser-Frazer Corp. 
will be able to inaugurate a good 
sized Chrysler Alumni club, start- 
ing with President J. W. Frazer 
himself and going on down the lind 
through Eddie Hunt, Fred Watson, 
Petersimes and a dozen or *., 
others who in former years worke@ 
with Chrysler. 

€ * € & 


Using Kirksite 
ONE AUTOMOTIVE plant is re, 
ported to be making successful usi™ 
of Kirksite for dies on experimen- 
tal stampings. Kirksite, an alloy o 
zine and other low-melting poin 
metals, was used extensively dur- 
ing the war for production of die: 
for aircraft stampings in aluminum 
Th h b 66 k h 99 — “er It , i Po hie 
6 shape in plaster molds and, w 
e truth about “take-home Se ou ccmmesiee te ta 
on steel stampings, it has the ad- 
vantage of being readily cast Fae 
shape and can be melted down 





The demand of UAW-CIO leaders for a wage General Motors answered the UAW demand = ene when it has served itig,, 
increase to “maintain wartime take-home” for a 30% jump in present rates with the offer “—s ¢ 

assumes that the wartime work week averaged of a wage increase that would have averaged Happy New Year! as 
' 48 hours. 1314 cents an hour. This would have made the Wayne Brock has been promsted, 
' by Adams - Pontiac, Inc., Ter 


average wage increase since January 1941 at 
least equal to the increase in the cost of living. 


Haute, Ind., from service manager 
to sales manager. Don Winn suc 
ceeds him. 


That is not true. In General Motors workers 
averaged 45.6 hours work a week. For industry 
as a whole the average was a little less. A GM worker who earned $56.93 for a 45.6-hour 


' eek during the war would have received $63.44 
The demand of UAW-CIO leaders also assumes “ § : 
that the postwar work week will be 40 hours. under the GM postwar offer, for working the READERS 
same number of hours. 





General Motors expects to work 45 to 48 hours 
for a considerable period of time in order to pro- 


This offer, aimed to increase wartime take-home Readers are what it takes 
to make a successful maga- 


duce enough goods to relieve shortages created pay by at least 10%, was rejected by UAW zine. We've got lots of them 
leaders. —680,000. And they’re good 


during the war. Employes will be paid at the 4 pong ' 
. ; , readers, too. 000 o 
rate of time-and-a-half for hours worked over 40. WHY? them are members of the 


GENERAL MOTORS =< 


The Elks Magazine. 


de. 


New York-Chicago- Detroit 


et ? &€ & 





“More and Better Things for More People” 
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A penny saved is a PROFIT EARNED 


yee company was starting to rebuild 
distribution of its well-known brand, 
which had been seriously curtailed due 
to wartime commodity shortages. The 
problem was — how to strengthen pri- 
mary distribution quickly. 


The sales manager asked the Hearst Ad- 
vertising Service man what he had to 
offer. He supplied new and accurate 
dealer figures by sales divisions; stores 
were clearly classified as to their sales 
potential — A, B and C independents, 
supermarkets and self-service stores. 


on volume outlets on shopping streets 
first, primary distribution was strength- 
ened quickly among a group of dealers 
representing over 75% of the sales po- 
tential. Smaller outlet work was then 
started, controlled from these lists and 


sales division breakdown. 


A news paperman’s “nose for sales,” 
joined to a sales manager's interpretation 
of grass-roots’ facts is a useful combi- 


nation. 


moted, ; 
; . Sales manager after sales manager has 
Ter Every store on a shopping street was § § 
nager ce "eT i ate a 
a eticad ality « ccole nedabas. found there’s something for him in the 


Out of this practical timely material the 


sales manager got what he needed when 


Hearst Advertising Service storehouse of 
sales information. Isn’t it a good move 


to see what the H-A-S man has in store 





CALL THE H-A-S MAN 


Just drop us a note sa)- 
ing, “I'm interested in 
your market informa- 
tion on (name your 


type of produc a. 


he needed it. Selecting and concentrating —_ for you? 

(es 
ja- 
2M 
: ARST ADVERTISING SER 
of 
he 
ye HERBERT W. BEYEA, Manager 
_— Representing: 

= New York Journal-American + Pittsburgh Sun-Telegraph Chicago lierald-American 


Baltimore News-Post-American * Boston Record-American-Advertiser + Detroit Times + Albany Times-Union 


San Francisco Examiner + Los Angeles Examiner + Seattle Post-Intelligencer 
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Labor Shortage Blamed . . . 
Casings Output Soars 
But Car Tires Lag 


NEW YORK.—Speeding up their 
reconversion program to meet do- 
mestic requirements as quickly as 
possible, American tire manufac- 
turers increased production of au- 
tomotive pneumatic casings more 
than 36 percent in October over 
the preceeding month, while ship- 
ments increased at the rate of 26.8 
percent. 

However, exports continued to 
lag behind 1941 rates. 

{n its monthly report on tire 
production, the Rubber Manu- 


Assembly Plant 
Started by Ford 
At Los Angeles 


LOS ANGELES. — Construction 
of Ford’s West Coast plant here 
for assembly of Lincoln and Mer- 
cury cars will start immediately, 
T. W. Skinner, Lincoln-Mercury 
general manager, announced last 
week. 

It will be completed and in pro- 
duction within a year, Skinner 
said. 

The one-story steel and rein- 
forced concrete building which 
will provide approximately 426,000 
square feet of floor space has been 
designed for production of 250 au- 
tomobiles daily. 

To be built on a 36-acre plot ap- 
proximately nine miles from down- 
town, the plant will provide em- 
ployment for 1,500 persons. 

The company will continue to 
produce cars and trucks at Long 
Beach, Calif. 


facturers Assn. said that pas- 
senger casings production was 
up 39.5 percent while truck and 
bus was up 29 percent to ap- 
proximately the August level. 
Output of passenger, truck and 
bus tubes was up 39.6 percent. 

While passenger-tire production 
climbed to 3,627,221 units in Octo- 
ber, it was noted that production 
is still running short of capacity. 
The association said this was due 
principally to the manpower short- 
age. The industry needed approxi- 
mately 7,000 additional workers in 
October. 


This, combined with the six-hour 
working day operative in many 
plants, left passenger-tire produc- 
tion 2,372,799 units short of the 
industry’s estimated capacity of 6 
million tires a month. 

In line with this increased 
production, October shipments of 
passenger casings were up 29.1 
percent over September, and 
truck and bus casings were up 
20.6 percent. Tube shipments in- 
creased 28.1 percent. 


Shipments for export of all types 
of casings, with the majority in 
truck and bus sizes, amounted to 
53,219 units in October and repre- 
sented less than 1% percent of 
total shipments. 


Manufacturers’ inventories were 
ahead of September in two cate- 
gories: passenger tires up 29.4 per- 
cent; tubes up 17.3 percent. In- 
ventories of truck and bus casings 
were down 4.4 percent as the result 
of heavy domestic shipments. 

This report covers only automo- 
tive pneumatic casings and tubes. 
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K-F to Produce 
Cars at Plant 
On West Coast 


WILLOW RUN, Mich.—Plans for 
expansion of manufacturing facili- 
ties of Kaiser-Frazer to the Pacific 
coast and the selection of a Cali- 
fornia plant as the center of West 
coast production operations were 
announced last week by Joseph W. 
Frazer, K-F president. 

Operations to convert the plant 
to production of the Kaiser and 
Frazer will be started within a few 
weeks, he said. 

Edgar Kaiser, oldest son of 
Henry J. Kaiser, K-F chairman, 
will be in charge of operations in 
the West, it was announced. 

Frazer said he could not divulge 
the location of the California plant 
immediately, but he said that the 
plant selected was an important 
producer of aircraft material dur- 
ing the war. 

“Kaiser and I plan to operate the 
West Coast plant primarily as an 
assembly plant supplementing pro- 
duction at Willow Run, and eventu- 
ally as a self-contained manufac- 
turing unit for production of both 
the Kaiser and Frazer,” he ex- 
plained. 

Edgar Kaiser, who worked with 
his father in the construction of 
the giant Boulder, Bonneville and 
Grand Coulee dams headed con- 
struction of three Kaiser shipyards 
at Portland, Ore., during the war. 


Spradlin Locates 


At G. T. Terminal 
DETROIT. — Spradlin Mfg. & 


operated as Spradlin Mfg. & Sales 
Co., Inc., Grand Trunk Terminal, 
1951 E. Ferry Ave., here. The com- 
pany handles G. S. Blakeslee & Co. 
products, solvent degreasers, metal 
parts washers and Blacosolv solv- 
ent. 
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HUNDREDS OF NASH DEALERS in the San Francisco zone drove away new 
1946 cars from a preview at California Golf Club, 13 miles from San Franciscq 


MORE THAN 





‘ e 200 dealers attended a preview and mass driveawa 
Sales Co., Detroit, is now being | Nash cars in Atlanta. It was largest meeting ever held by Nash in the 
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NASH DRIVEAWAY in Los Angeles. Left to right, K. P. Siler, of Siler Nas 
Co., Santa Ana, Calif., and Spencer Honig, president of Nash California Co. 


Col. Vincent 
Made Director 
Of Packard 


DETROIT.—Election of Col. Jesse 
G. Vincent, vice-president in charge 
of engineering at Packard since 
1915, to the board 
was announced 
last week by Al- 
van Macauley, 
chairman. He suc- 
ceeds the late 
Truman H. New- 
berry. Vincent 
will remain in ac- 
tive charge of 
Packard engi- 
neering. 

He is said to 
have designed 
America’s first 12- 
cylinder automobile, the Packard 
Twin-Six. He was co-designer of 
the famous Liberty engine in World 
War I. From this power plant, he 
developed the Packard marine en- 
gines used in all PT-Boats during 
World War II. This was also 
marked by his many contributions 
to improved design of the Rolls- 
Royce engine Packard built in vol- 
ume for leading British and Amer- 
ican aircraft. 

In 1920, Vincent was elected pres- 
ident of SAE. 

From 1905 to 1910, he was super- 
intendent of inventions for Bur- 
roughs Adding Machine Co., work- 
ing on the company’s automobiles 
as a side line. When none of the 
automobiles seemed speedy or pow- 
erful enough to suit him, he de- 
signed his own. 

The side line gradually took his 
entire interest, and he joined 


Col. Vincent 





Hudson in 1910, becoming chief eng 
gineer a year later. He accepted a 
similar position with Packard the 
following year. 


Trailmobile Adds 


Eastern Branch 


BUFFALO.—The Trailmobile Co. 
has opened an enlarged and re- 
modeled factory branch at 600 Ex® 
change St. with a display of several 
postwar models which are availabl 
to the motor transportation indus 
try, Eugene G. Lyons, Buffalo man- 
ager, said last week. 

The company now has more than 
20,000 square feet of space devoted 
to the maintenance and repair o 
truck trailers. 


Chard Now at Brookline 


Chard Motors, Inc. (Willys) has 
moved to new and larger head 
quarters at 324 Washington St., 
Brookline, Mass. It was formerly 
located at 16 Griggs St., Allston 
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ess can “absorb” the current wage 
demands without forcing closely 
=<@prresponding price increases, in 
e opinion of experts in economic 
esearch. 

<M Because of the scarcity of good 
data and because of variations in 
other economic factors which affect 
ort - run output, productivity 
should be measured only as a long- 
n proposition, they say. 

A scientific investigation by the 
National Bureau 
of Economic Re- 
search, for in- 
stance, estimates 
the amount by 
which “man-hour 
requirements per 
unit of product” 
declined during 
the 40 years 
starting in 1899 
in agriculture, 
manufac- 
turing, mining 
and public utili- 
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abies. 
Using 1899 as the base year with 
an index of 100, the amount of 
—@san-hour labor required per unit 
Df product dropped to 35 in 1939. 
The evidence indicates that the 
sSpdvance in productivity in other 
sectors of the economy was less 
apid. The amount of labor per 
c“wenit required in 1939 throughout 
the economy lies between 42 and 
52 percent of the 1899 figure; the 
sSutput per man-hour virtually dou- 
bled over the 40 years. 
Converted into annual rates, 
his study shows that 65 percent 
saving in productivity in the four 
bin selected industries rose by 2.8 
percent per year. (This figure 
is arrived at by taking into 
= onsideration the “compounding 
effect” of year-by-year increases.) 
Similar conversion of the 52 per- 
cent labor saving produces an 
average annual growth of 2.21 
percent. 
There are some who contend that 
wartime increases in productivity 
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peacetime production, the rate of 
utput would be far above that of 
e 1930s. Yet, such a contention 
is dubious when it is recognized 
nat several branches of the muni- 
tions industries, formerly on a job 
order or on a limited order basis, 
ere transformed by war into pro- 


0. duction on an assembly line basis. 
e- = In fact, one authority estimates 
xy that the efficiency in the use of 
al resources in the munitions and 
l pap war construction fields was about 
S 20 percent lower than in similar 
n- prewar industries. 

= Productivity for civilian indus- 
in tries from 1939 to 1944 probably 
d did not advance much on the aver- 


age. Data published by the Bureau 
of Labor Statistics show that out 
pf 23 civilian industries, nine had a 
per man-hour output actually lower 
- in 1944 than in 1939. In 10 indus- 
i Betepries, the output per man-hour was 
% as much as 10 percent greater than 
y in 1939. Only four industries, ice- 
7 — ream, rayon, canned fruits and 
a canned vegetables, had an increase 
of output per man-hour of more 
nan 20 percent. 


Hence, once the fluctuations of 
he war years are left behind and 
he economy settles down to a less 
wasteful use of resources, produc- 
lvity probably will progress at 
about its long-run increases of be- 
tween 2 and 3 percent a year for 
hose industries most adaptable to 
technological improvement. 


So it seems improper to assume 

hat business can “absorb” sub- 

Stantial wage increases. The cur- 

ent wage demands, too, overlook 

“the need of a reasonable return to 

those who assume the risks of in- 
ee 























A. 


wt 8 





yere tremendous and that once} 
at advance is translated into} 


Pr AUTOMOTIVE WASHINGTON 
‘T Boosts in Wages Seen 
~» Dependent on Prices 


= By William Ullman 


THERE ARE MANY impartial observers who believe 
at unions are over-emphasizing the increase in produc- 
tivity per worker and per man-hour that has taken place 
» recent years and that they are using the alleged increase 

as one of the foundation stones in their campaign for 
oo 


Studies now available should | vestment in new technologies and 
sec ispel the notion that busi-|new products. 

It is generally recognized that 
a rising productivity is closely 
related to the increase in the 
amount and kind of capital in- 
vestment. Indeed, the term “labor 


discussion 
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ing division, General Motors, looks on at left as 
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50-YEAR-OLD MEMENTO. H. 0. K. Meister, rye manager, Hyatt Bear- 


J. Cless, Hyatt’s oldest em- 


ploye in point of service, presents a roller bearing made in December, 1895. to 


a a ee 


. 


The nation can advance econom- 
ically only as long as it advances 
industrially; for that reason, the 
experts say, wage policy should be 
present wage demands granted,| viewed in the light of its effect on 


Alfred P. Sloan jr. (right), chairman of GM. Presentation marked the 50th 
anniversary of the date Sloan joined the old Hyatt Bearing Co. 


they would tend definitely to dis-|investment during and after the 
courage the kind and amount of | reconversion period. 

capital investments needed to bring 
productivity” as used in current |full employment and a _ rising 
is a misconception, | standard of living. 
since commodities and services 
are produced jointly by labor and 
capital. 

It is quite conceivable that were 


» * * 
Negotiations Seen 


On Trade Policies 


THE UNITED STATES has in- 
vited Britain. Russia, France, 
China, Canada, Brazil, Australia, 
Cuba, New Zealand, Belgium, Hol- 





Better Service to More Customers... 
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land, Czechoslovakia, South Africa 
and India to participate in pre- 
liminary discussions on expanding 
world trade and employment. These 
discussions are preparatory to the 
International Conference on Trade 
and Employment scheduled for the 
summer of 1946. The preparatory 
conference will likely take place 
in the spring; no date has yet 
been set. 

Europe probably will be the site 
of the discussions. The countries 
invited have been told to come 
prepared to negotiate agreements 
for reciprocal lowering of tariffs. 
This indicates that the State de- 
partment’s future policy will be 
to negotiate trade agreements mul- 
ti-laterally on a country-to-country 
basis. 


Two Models Announced _ 


By Reo Mower Division 

LANSING, Mich.—Two new lawn 
mowers, introducing new levels of 
precision both in manufacture and 
in the way that they perform, were 
announced last week by Reo Mo- 
tors lawn mower division. 

One is a 17-inch hand mower, the 
other is a 21-inch powered model. 


OUR SECOND HR-53! 






HR-53 BATTERY ANALYZER AND CHARGER 


It is not uncommon for repair shops, garages and service stations to own two, or more, 
HR-53’s. That’s because HR-53 nets nearly 100% profit on every battery charge, 


speeds battery service, and actually builds MORE business. Hartman owners fre- 


quently triple their business with HR-53, soon purchase additional HR-53’s for this 


highly profitable service, rendered without material or extra labor! 


HR-53 individual cell analysis. . 


. discharge desulphating unit ...100 ampere 


output ... multitap switch for fine current adjustments ... fully automatic time switch 


... these HR-53 features enable you to 
give customers a more complete and 
better service than ever before. Start 
now offering the best battery charging 
service; send for your catalog folder 
or order HR-53 direct from your 
jobber for IMMEDIATE DELIVERY! 
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Doings 





Carson Heads Dealership 


For Packard in Hartford 


Robert W. Carson and Robert C. 
Seeley have formed Packard Hart- 
ford, Inc., and will take over the 
Packard fran- 
chise for Hart- 
ford, Conn., for- 
merly operated by 
Packard Motor 
Car Co. of New 
York. 

Carson is presi- 
dent of the new 
firm and has been 
associated with 
Packard for more 
than 25 years. 
Seeley is vice- 
president of the 
new dealership, and has been op- 
erating the factory dealership in 
Hartford. He has 18 years of ex- 
perience in the automobile business. 

- + ‘ 


Allen Released from Navy; 


Returns to Dealership 


Lt. Al W. Allen, formerly as- 
signed to the supply department at 
the Naval Air Station in Alameda, 
Calif., has been discharged from 
the Navy and has returned to the 
Allen Motor Co. (Buick), Cedar 
Rapids, Ia., operated by his brother 
Ray. 

The Allen dealership was founded 
in 1903 and handled Oldsmobile. 


+* + + 


Wilson Spends $60,000 


For Modern Quarters 


Joe Wilson (Chrysler), Butte, 
Mont., is constructing a new build- 
ing that will cost about $60,000. 

The firm reports that it has or- 
dered approximately $8,000 worth 
of bins and other equipment for 
the parts department. 

* + * 





R. W. Carson 


Hutton-Tufty Announces 


$200,000 Expansion 

Hutton-Tufty Co., Dodge - Plym- 
outh distributor, 315 W. Ninth St., 
Sioux Falls, S. D., will start con- 
struction of a building, 120 by 230 
feet, next spring, Duke Tufty said 
last week. The firm’s building and 
expansion program will cost about 
$100,000. 

As parts wholesaler for Chrysler, 
the firm covers the two Dakotas, 
northwest Iowa, Southwest Min- 


nesota and Wyoming. 
* + * 






Denver Dealers 
Gird for Coming 


Rise in Trade 


DENVER.—Dealerships are mak- 
ing ready for greatly increased 
business in the months to come. 

Metropolitan Pontiac, Inc., of 
which H. J. Davidson is president 
and general manager, is moving 
into its new hame at 945 Broadway, 
where more floor space will be an 
aid in caring for a growing busi- 
ness. 

Leeman Motor Co. (Plymouth-De 
Soto) is planning an expansion pro- 
gram for the near future, which 
will cost around $150,000. 

Thomas - Hickerson Motor Co. 

(Plymouth - Dodge) is making 
plans to erect a new building at 
20th and Ogden streets, which 
will be devoted exclusively to 
truck sales and service. The 
building will be 185 by 250 feet in 
size, one story with basement. 

Hoskins-Beatty Motor Co. (Olds- 
mobile) which moved into its new 
home shortly before the outbreak 
of the war, has finished interior 
decorating its quarters. 

Capital Chevrolet Co., owned and 
operated by M. N. Millsap, has been 
greatly improved in appearance by 
an interior and exterior decorating 
job. 

Other firms in Denver are also 
contemplating remodeling jobs for 
their plants, which will get under- 
way as soon as materials are more 
plentiful. 


_ * * 


Riach to Spend $25,000 


On Expansion Plans 

Riach Oldsmobile, headed by 
John Riach, in Seattle, has started 
a $25,000 improvement program 
which will climax with establish- 
ment of the parts department on 


the Twelfth avenue location, and 
enlargement of the service floor. 
The parts department is now on 
the second floor. 

The parts department will be of 
the modern “merchandising” type, 
with some new ideas incorporated 
in arrangements. The service floor 
will spread out, while the general 
offices will be on the mezzanine 
floor. Individual ventilation for 
mechanics will be installed as will 
the Oldsmobile traffic control 


tower. 
oe * ea 


Buchanan in St. Louis 


Purchases New Site 


Buchanan Automobile, Inc. (De 
Soto-Plymouth), has purchased a 
site 121 by 105 feet in the north- 
central section of St. Louis for a 
new sales and service building. 

The new building, the cost of 
which is not estimated, is located 
on a street that rapidly is becom- 
ing an “automobile row,” compar- 
able to another in the southwestern 
section of the city, it was reported. 

* * 


Grebe Starts Construction 
Of New Dealership 


Work has been started on a new 
home for the Grebe Motor Co. 
(Oldsmobile) in St. Louis. The new 
structure, a one-story auto sales 
and service building, will be lo- 
cated at one end of a block with a 
used car lot on the other portion. 

The building is expected to be 
ready for occupancy in the near 


future. 
* oo 4A 


Snider of Buffalo Plans 


New $65.000 Building 


Joseph W. Snider Co. Inc. 
(Dodge-Plymouth) will erect a one- 
story building costing between $65,- 
000 and $70,000 at 2380 Delaware 
Ave., Buffalo, President Joseph W. 
Snider announced. 

The building will have frontage 
of 60 feet and a depth of 135 and 
contain about 12,000 square feet of 
space. It will be used for a show- 
room and for servicing of cars. 

Ground will be broken shortly 
for the new structure, expected to 
be completed in April. 

* + * 


Lalime & Partridge Appoints 


Corcoran, Mosher, Glaser 


J. Roy Hiltz, president of Lalime 
& Partridge, Inc. (Ford), 1255 Boyl- 
ston St., Boston, announced last 
week that his firm is now ready for 
the resumption of regular peace- 
time operations in all departments. 
Hiitz also announced the following 
appointments: 

Edward J. Corcoran, recently dis- 
charged commander in the Navy, 
new car and truck sales manager; 
Willard A. Mosher, manager of 
used car and used truck depart- 
ment: George L. Glaser, superin- 
tendent of building, parts and ser- 
vice operations. 

2 . 


Hicks-Flerhage to Handle 


Lincoln, Mercury Cars 


A new Lincoln and Mercury deal- 
ership opened last week at 246 
Ionia Ave., N.W., Grand Rapids, 
Mich. The owners are Stephen R. 
Hicks and George H. Flerage. 

Hicks - Flerhage Co. will serve 
Grand Rapids and _ several sur- 
rounding counties. A one - story 
building will be erected in a down- 
town location. It will have 12,000 
square feet of space. Flerhage has 
been connected with Ford Motor 
Co. for 22 years, all but two of 
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FRED E. HYDE, 
up as a dealer for the new Kaiser and 
illow Run 
Standing, lef 
Millen, partner in 
for Kaiser-Frazer and Graham-Paige; Ben E. Ensor, 
Co., San Diego, and L. R. Jefferson, vice-president of the Ensor com 


oronado Motors; 


is the Los 
dealer, as wel 


eles distributor of the 


which he spent with the Dearborn 
branch. Hicks has been connected 
with Universal CIT Credit Corp. 
and predecessors for nine years. 

+ * * 


Washington Chevrolet Plans 


$180,000 Expansion 

Washington Chevrolet Co., 345 N. 
Capitol Ave., Indianapolis, has an- 
nounced a $180,000 expansion pro- 
gram, according to Abe Wides, 
president and treasurer of the firm. 
This includes the purchase of a 
66 by 95-foot lot at 325 N. Capitol 
Ave. and proposed erection of a 
$45,000 building to house service 
and truck departments of the firm. 

The company’s present main 
structure at 345 N. Capitol Ave. 
will be torn down early in August 
and a one-story building to cost 
$135,000 erected. This new build- 
ing will have space on the roof for 
customers’ parking. 

* + * 


New $50,000 Building 


For Nash Dealership 


A new dealership, East Elron 
Nash, Inc., last week announced 
plans for construction of a $50,000 
building at S. Arlington street and 
Market avenue, Akron. Weldon 
Smith is president, Milton H. Lieh- 
ler, vice-president; C. A. McDowell, 
secretary-treasurer. 

Construction has been started. 
The building will have more than 
13,000 square feet of floor space. 
Occupancy is expected Apr. 1. The 
firm is occupying temporary space 
adjacent to the construction site. 

* 7. * 


Bennett Motor Observes 


Tenth Year at Easton 


Bennett Motor Co. (Dodge-Plym- 
outh), Easton, Md., is observing 
the tenth anniversary of its found- 
ing, according to James N. Bennett, 
owner. 

In commemoration of its anni- 
versary the dealership has sent an 
attractive circular to 3,500 custom- 
ers, pointing out the merits of its 
products and stressing the efforts 
made by the firm to give superior 
service. It ends with a statement 
of gratitude to its clients. 

Sd * * 


Dealer Field Reentered 


By Gatto on Coast 


Frank A. Gatto is reentering the 
new car sales field after nearly 
four years’ absence. He will have 
the Chrysler-Plymouth dealership 
in Richmond, Calif. The dealership 
will occupy an L-shaped, $100,000 
building Jan. 1. Prior to February, 
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SCOT? moron 
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H. B. SCOTT S\iOTORS, owned by aecey B. Scott, has recently opened one 
n 


of the largest sales and service agencies 
several years with General Motors and of recent years 


Metropolitan Boston. Scott spent 
he has been connected 


with Nash-Kelvinator Sales Corp. as assistant zone manager in Pittsburgh, 
regional merchandising anager in New York, and assistant zone manager in 


Boston. The new business is 


ocated at 97 Kirkland St., Cambridge, near Har- 


vard College and Harvard Sq. The building has 13,500 square feet of fioor space. 


artner in Coronado Motors Co., Coronado, 


Frazer car and will be a 
as a distributor of parts and accessories for both automobiles. 


Calif. 


signed 
zer automobiles on a visit 


to the 


lant of Kaiser-Frazer Corp. and Graham-Paige Motors last week. 
to eo are L. M. an Angeles re 


onal manager; Louis 
R. Cooper, director of western sales 
resident of Ben E. Ensor 

ny. Ensor 
aiser direct 


1942, he held the same dealership 
for 10 years in Alameda, Calif. 

The service garage will have 20 
work stalls, each equipped with an 
air outlet, a dustproof paint shop, 
welding equipment and space has 
been provided for 15,000 square feet 
of parts. The building has 14,750 
square feet of floor space. Gatto 
has disposed of his Oakland, Calif., 
used car business to Jack Michaels 
and Clarence Martin. 


* * 


Koenig-Kennedy Chartered 


Koenig - Kennedy Co. of Coeur 
D’Alene, Ida., has filed articles of 
incorporation to operate an auto 
sales dealership. Incorporators are 
O. P. Koenig, Cecil T. Kennedy and 
Robert H. Elder. Capital stock, 
$25,000. 


* * * 


Modern Oil to Build 


Modern Oil Co. (Chrysler), Red- 
wood Falls, Minn., is examining 
plans for a new building, 60 by 
160 feet. 


* * * 


Adds New Front 


The parts department and show- 
room of May & Mead Co. (Chrys- 
ler), Eugene, Ore., have been ex- 
panded in an $11,000 improvement 
program. A new front was installed. 

* * ad 


Dealers’ Auction Mart 


Plans are under way here for the 
organization of a dealers’ motor 
auction at Darlington, S. C. The 
new concern, with Robert L. Kilgo 
and J. C. Clanton as principals, will 
maintain an auction market for 
the sale of automobiles and auto- 
motive equipment. Application will 
be made to the secretary of state 
for a charter, it was stated. 

* * x 


Montague Chartered 


Montague Bros. of Goldsboro, N. 
C., has been incorporated with au- 
thorized capital of $100,000 to buy 
and sell automobiles. Principals: 
D. D. Montague, T. D. Montague 
and I. G. Montague, all of Golds- 


boro. 
* * * 


Abshier Sells 


T. I. Abshier, half-owner of the 
Abshier-Bryan Motor Co. (Ford) at 
Fayetteville, Ark., has announced 
sale of his interest in the company 
to Herbert Lewis, local bank execu- 
tive. Abshier said he plans to retire. 

7” + * 


Kirtland with Crosby 


Raymond E. Kirtland has been 
appointed sales manager of the J. 
C. Crosby Co. Inc. (Lincoln-Mer- 
cury), 1170 Main St., Buffalo. Kirt- 
land was in the automobile field 
from 1932 until the beginning of 
the war when he became gauge 
control supervisor for the Houde 
Engineering division of the Hou- 
daille-Hershey Corp. 


* ” * 


Christianson Moves 


Christianson Motors (Chrysler- 
Plymouth) has moved from Kelso, 
Wash., to Castle Rock, Wash., 
where it has opened a showroom 


and shop. 
. * & 


Taylor Returns 


William Taylor was honorably 
discharged from the Navy last 
week after having served with the 
Third Fleet in Asiatic waters on 
the carrier Bon Homme Richard. 
Taylor returns to work with his 





former employer, Lindburg Motor 
(Studebaker), 209 E. Monroe St 
Springfield, Ill. He will have charg: 
of sales for the Lindburg organiza 
tion. a 


To Connect Buildings 


Sitton-Maldin Buick Co., Green- 
ville, S. C., will remodel its building 
on Buncombe St. at a cost of abou 
$20,000. Work will include interio: 
painting and refinishing, and co 
struction of a connecting buildin? 
between the two units now occu- 
pied by the dealership. . 

+ * - 


Flintom Organized 


Flintom Motor Co., Inc., Orange-~ 
burg, S. C., has been chartered with 
authorized capital of $25,000 to dea 
in automobiles and trucks. Officers 
are John W. Flintom, president; 
Frances M. Bryant, vice-president 
Elizabeth G. Flintom, secretary- 
treasurer. . «é 


K-F Names Oram 


Dan W. Oram, Hammond, Ind 
used car dealer, has been appointed 
dealer for Kaiser-Frazer. He i: 
building a one-story structure fo 
sales and service at Hohman ave- 
nue and Carroll street. 

* 7 + 


Ga. Firm Constructs 


A modern building, costing ap- 
proximately $50,000, will be built at 
Berrien and Montgomery streets 
Savannah, Ga., for distributorship 
of Kaiser-Frazer cars. T. B. Mc- 
Carroll was awarded distribution i 
20 Georgia counties. 

* * * 


John Sims, Cleveland, has bee 
appointed service manager of Art 
Nims Chevrolet, Inc., Canton, O. 
Nims, president and manager, said® 
last week. For 15 years he has been 
associated with Edgewater Chevro 
let Co., Cleveland. 

* = * 


Corwin - Churchill (Chrysler 
Plymouth), Fargo, N. D., announces 
the appointment of M. Walker as 
sales manager. Walker, formerl: 
was an OPA district rationing ex- 
ecutive. 

s * > 

Melvin S. Iverson, after serving 
the Mitchell Chevrolet Co., Fargo 
N. D., for the past 20 years as used- 
car sales manager, has transferred 
to the Wedell Motor Co. (Hudson) 
where he will continue in the same 
capacity. 

* ae 

A new parts wholesaling setup is 
included in the improvement pro- 
gram of Brady-Frazer (Chrysler) 
Providence, R. I. The premises have 
been given a complete renovation. 

* * + 


Snively-Martin (Chrysler), Balti- 
more, has remodeled and painted 
the first floor of its building. 

& * * 


Haworth Motors (Chrysler), Mon- 


tezuma, Ia., has moved into new 


quarters, 56 by 120 feet. 
* * ~~ 


Construction has begun on a new 
building for Irving G. Clark, Chrys- 
ler dealer in Andover, Mass. 

« * * 

Showrooms, offices and service 
shop of the Johnson Motor Co. 
(Chrysler-Plymouth), Mena, Ark., 
are being remodeled and modern- 
ized. Ralph Johnson is head of the’ 
dealership. 

” ” s 

Columbus Buick Co., 33 S. Fifth 
St., Columbus, O., has been granted 
a permit to erect a one-story con- 
crete block storage building at 209 
Oak St. The cost will be $11,500. 

7” <2 * 


Announcement was made last 
week of the appointment of Chaun- 
cey Miller as sales manager for 
Falcon Buick Co. at 231 E. 161st St. 
in the Bronx. Miller has had a long 
career in the retail automobile 
business. He was associated with 
Packard Motor Car Co. of New 
York for many years. 

* & = 


Much-Moore Motors, of Omaha, ¢ 


recently listed in these columns as 
a Chevrolet dealer, does not handle 


that line, according to R. G. Schulte, 4 


Chevrolet zone manager. 
os eo * 

Frank Davis, formerly tool su- 
pervisor at the Allison plant in 
Indianapolis, has joined Samuel 
Harris and Co., Chicago industrial 
supply house, where he will be in 
charge of the new Carboloy cutting 
tool division. 

& © = 

A victory bond booth has been 
established at the O’Rielly Motor 
Co. (Chevrolet), at Tucson, Ariz. 
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Time to Catch Up 


Deferred Rubber Demand to Be Met in °46; 
New Products in °47, Collyer Says 


“AKRON —The year 1946 for 
arerica’s rubber industry will be 
yely devoted to catching up on 


long-deferred and 
urgent demands 
for civilian prod- 
ucts, says John 
L. Collyer, presi- 
dent of B. F. 
Goodrich Co. and 
advisor to the U. 
S. State depart- 
ment. Meanwhile, 
the industry will 
be developing the 
i postwar potenti- 
ohn Collyer ities of new ma- 
terials to assure 
gaximum service and lowest cost 
users of all types of rubber 
products. 

“Tt is estimated that the nation 
11 1946 will consume 900,000 tons 
of raw rubber. This would be a 

w all-time high, and approxi- 
mately half-again as much as the 
average consumption in the last 

normal prewar years,” Collyer 
said. 

“Of this estimated 900,000 total, 


™ wearly two-thirds, or 600,000 tons, 
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will of necessity be man-made rub- 
pr, since our estimates indicate 
‘we cannot count on receiving more 
than 300,000 tons of natural rubber 
ring 1946. 
“During 1947, though, we should 
e very close to, or into, the period 
out-and-out competition between 
natural and synthetic rubber. It is, 
course, impossible to forecast 
Sccurately what the exact perform- 
ance-price balance between these 
aterials will be when that time is 
eached. 


“Technical progress will not be 
Sonfined to synthetic rubber. Dur- 
ing the war period tremendous 
strides have been made in this 
field—so much so that we have 
introduced a synthetic rubber 
passenger-car tire that will out- 

ear prewar natural-rubber tires. 


“It should be remembered that 

search and developmental atten- 
tion in the rubber industry during 

e war years was largely concen- 
rated upon improving synthetic 
rubbers and the techniques of 
sing them efficiently. 

“A brief look at the rubber rec- 
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ord for 1945 accents the extraordi- 
nary success that American scien- 
tists and engineers had in making 
synthetic rubber do ‘almost every- 
thing’ that rubber had to do in 
helping win the war. 

“Although there has been much 
discussion of spectacular postwar 
products stemming from the les- 
sons learned in synthetic rubber, 
it is not anticipated that any of 
these will reach sufficient volume 
in 1946, mainly because equipment 
for manufacturing them is not 
available, to alter markedly the 
general pattern of the industry in 
terms of relative tonnages going 
into the various classes of prod- 
ucts. 

“That is, automobile tires and 
tubes are expected to account for 
their historic share of approxi- 
mately 70 percent of the total vol- 
ume, with industrial rubber prod- 
ucts, footwear, wire and cable in- 
sulation and drug sundries follow- 
ing in about that order to make up 
the bulk of the remaining 30 per- 
cent. 

“However, toward the end of the 
year and surely in 1947, several 
classes of products whose potenti- 
alities were brought forth during 
the war will come into increasing 
production and use. 


“Outstanding among these are 
rubber spring suspensions—such 
as the “Torsilastic” spring used 
during the war on 20-ton track- 
laying military vehicles, which 
are now being installed on ad- 
vanced-design intercity buses— 
foamed latex (especially if nat- 
ural-rubber latex is available at 
low prices), various types of vi- 
bration dampeners and sound in- 
sulators, and rubber used in pro- 
tecting films and coatings, and 
in combination with non-rubber 
plastics of several types. 

“Regardless of the ultimate out- 
come of the competition between 
natural and synthetic, it is strongly 
recommended that, as a military 
security measure, the United States 
maintain stand-by production facil- 
ities, in condition and ready to run, 
for 600,000 tons annual output of 
synthetic, and produce a minimum 
of 200,000 tons of general-purpose 
rubber annually from those facili- 
ties. 


RUBBER CONSUMPTION — UNITED STATES AND WORLD 


1945 AND 1946 
(LONG TONS) 


1,500,000 


WORLD 


1,200,000 


PREPARING FOR resumption of truck production, and for anticipated vol- 


ume sale of trucks, Chevrolet truck sales specialists have been 


rained in 


schools conducted in all parts of the nation. In this picture, enrollees in a 
school at Omaha are being instructed in the technical features of the Chevrolet 
Loadmaster engine. The school was one of 152 conducted by Chevrolet for deal- 
ers, truck sales managers and truck salesmen, to enable them better to serve 


truck-using customers. 


Chevrolet Truck Sales Course 
Graduates Nearly 4,000 


DETROIT.—To help truck users 
in buying the right truck for their 
particular job nearly 4,000 truck 
specialists have returned to the 
dealerships in their local communi- 
ties after having completed a 
course of training in Chevrolet 
schools. 

The pressing need for commer- 
cial vehicles of all types, coupled 
with the highly specialized nature 
of the individual customer’s need, 
caused Chevrolet to launch an ex- 


Simmons Boosted 


To Region Chief 
For Chevrolet 


DETROIT.--The appointment of 
J. E. Simmons as Great Lakes re- 
gional manager for Chevrolet was 
announced last 
week by T. H. 
Keating, General 
sales nitanager. 

Simmons suc- 
ceeds G. I. Smith, 
recently transfer- 
red to Detroit as 
assistant general 
sales manager 
for the western 
half of the United 
States. 

Formerly assist- 
ant regional man- 
ager located at New York, Sim- 
mons has had wide experience in 
the automobile business. He joined 
Chevrolet as chief technical school 
instructor in June, 1924. Later, he 
was appointed assistant parts and 
service manager and then service 
manager at Philadelphia and New 
York. 

Since 1932, he has been in sales 
work as regional sales promotion 
manager on the Atlantic coast. 


\\ 


J. E. Simmons 


panded training program for deal- 
ers, truck sales managers and truck 
salesmen, according to J. W. Burke, 
manager of the division’s commer- 
cial and truck department. 


“Chevrolet recognizes the fact 
that truck users frequently re- 
quire technical information to 
guide them in their selection of 
trucks and truck equipment,” 
said Burke. 

“As a result of our training 
schools, truck specialists are avail- 
able in Chevrolet dealerships in 
every section of the nation to help 
commercial vehicle users choose 
trucks that are ‘Built for the Load 
and Powered for the Pull.’ 

“Chevrolet wants every one of 
its trucks to fit the job for which 
it is purchased. Chevrolet truck 
buyers are entitled to complete 
information and sound recommen- 
dations.” 

Training schools for truck spe- 
cialists were conducted in every 
region of the country with a 
total of 3,982 retail men in at- 
tendance. Faculties of the schools 
were composed of members of 
Chevrolet’s management staff in 
the field. 

Using classroom techniques and 
demonstrations, the schools _in- 
cluded classes in load distribution, 
power development, body sizes, tire 
equipment and many other subjects 
of importance to truck users. 

As a result of this training, Chev- 
rolet dealers are in a position to 
offer truck owners valuable assist- 
ance in choosing trucks exactly 
suited to their needs, Burke con- 
tended. 

Barney B. Baker has purchased 
property at 2611 Delaware Ave., 
Buffalo, N. Y., to be used in the 
sale of automobiles. It is assessed 
at $19,170. 


First 
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Output 


(Continued from Page 1) 


public showings are expected about 
Jan. 12. 

Of the independents, Nash 
topped the 1945 production list 
with 6,204 cars rolled off assem- 
bly lines. Like several other com- 
panies, Nash is currently halted 
by lack of glass due to the CIO 
strike in plants of major sup- 
pliers. 

Hudson, after an early start in 
August, has been hampered con- 
stantly by strikes and supplier tie- 
ups, with the result that the year’s 
output barely touched 4,000. 

Packard likewise ran into supply 
snags and turned out only 2,977 
Clipper models in 1945. 
Studebaker, ready to start opera- 
tions on Oct. 1 but held up since 
then by a strike at Warner Gear, 
failed to assemble any 1946 models 
during 1945 but plans to reopen 
Wednesday (Jan. 2) with a goal 
of 400 cars daily for January. 

Willys, held up on jeep produc- 
tion for eight weeks while the 
Warner strike was in progress, is 
also resuming assemblies this week. 
It is expected Willys will introduce 
its new six-cylinder car by spring. 

Kaiser-Frazer, which expects to 
start assemblies in February, plans 
on producing 300,000 Kaisers and 
Frazers in its first year of produc- 
tion. 

Several months ago, it was 
freely predicted that the indus- 
try would be able to produce 
about 5 million cars in 1946, 
along with around 1 million 
trucks. Now, however, due to 
supplier strikes which have de- 
pleted inventories seriously, it is 
doubted if more than 3,500,000 
cars can be assembled in the 
coming yeay. 

Should the labor situation clear 
up quickly, however, it is consid- 
ered possible that the 1946 total 
may reach 4 million. Length of 
changeovers to 1947 models will be 
another determining factor in the 
year’s output. 


In the latter connection, many 
observers believe that the strikes 
and long delays in reaching volume 
production on 1946 models will 
prompt many companies to bring 
out their 1947 models earlier than 
expected. In other words, some of 
the 1947 cars may reach the mar- 
ket early next summer instead of 
next fall. 


It is reported that Ford, for in- 
stance, expects to introduce new 
truck models next spring in an 
effort to iron out the peaks and 
valleys of employment. This would 
be in line with a policy suggested 
several months ago by Jack Davis, 
general sales manager of Ford. 


No Rubber for Imports 


SYDNEY, Australia. — Because local 
manufacturers are unable to cope with 
the demand for motor tires and tubes. 
the rubber control has stipulated that 
all vehicles imported up to June, 1946, 
must be fully equipped. Officials are 
convinced that Australian manufactur- 
ers can only produce enough to cover 
replacements for the next seven months 
due to a shortage of raw materials and 
skilled labor. 
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Firm Offers to Meet UAW... 
Factfinders to Continue 


Despite GM’s Bolt 


(Continued from. Page 1) 


would accept the panel’s recom- 
mendation in view of Presidential 
and public pressure. Many observ- 
ers expect the board to advise a 15 
or 18 percent wage raise, with the 
stipulation that further increases 
be discussed in six months when 
the production picture improves. 


GM plainly indicated that until 
Congressional legislation makes 
opening the books to factfinding 
boards mandatory, there will be no 
change in the company’s stand. 
Congress will not reconvene until 
Jan. 14. 


The _ corporation’s withdrawal 
from the factfinding proceedings 
was announced Friday morning in 
a statement delivered to the board 
by Walter G. Merritt, noted counsel 
representing GM. 


Negotiations between the two 
parties were conducted in Detroit 
Wednesday, but machinery for set- 
tling local disputes in the farflung 
GM _ network was the only topic 
discussed. 


“The corporation feels that it 
should not participate in these 
factfinding proceedings, so long 
as ‘ability to pay’ is to be treated 
as a subject of investigation, 
factfinding and recommenda- 
tions,” Merritt informed the Gar- 
rison-Stacy-Eisenhower panel. 

This assertion, however, left the 
gate open for the return of GM to 
the parleys, should the board decide 
to exclude the ability-to-pay ques- 
tion from its consideration. But 
Chairman Garrison’s announcement 
that the panel would obtain the 
facts it needs from other sources 
dispelled such a possibility. 

Merritt gave the following four 
reasons for GM’s action: 

“1. While not pleading inability 
to pay, the company contends that 
ability or inability to pay is a de- 
fense which employers have often 
advanced to keep down wage in- 
creases and which unions have con- 
sistently opposed as not a proper 
factor for consideration. In this 
case, since there is no such de- 
fense, we believe that ability to pay 
should not be considered. 

“2. The question of profits and 
prices for the future ... involves 
forecasts, assumptions, consumer 
demand, both foreign and domestic, 
and uncertain variables as to ma- 
terials and labor costs, upon which 
this factfinding board could not 
competently pass. 

“3. The question of prices and 
profits, which is involved in the 
union demand that no applications 
be made for price relief, must rest 
alone with OPA. 

“4, Since it has been ruled that 
information as to prices, profits and 
ability to pay must be confidential, 
we submit that any investigation 
in the field would lead to the in- 
defensible result that neither party 
would be made aware of the evi- 
dence and calculations upon which 
the board predicated its findings— 
a result not likely to promote con- 
fidence in the minds of the parties.” 

After the pronouncement that 
the issue “reflects a broad attack 
on American industry and free 
enterprise,” Merritt summarized 
the record for the board. 

Holds Books [Irrelevant 

Asserting that the books contain 
nothing which would settle the 
wage issue, Merritt said that “it is 
an issue of ideology and national 
policy which really belongs to Con- 


gress.” 
“There is no question of good 
wages, since the average will be 


$63.44 for 45.6 hours a week under 


Texaco Agrees to Boost 
CIO Wages 18 Percent 
RIVER ROUGE, Mich.—Follow- 
ing a wage pattern set down by 
Sinclair, the Texas Co. granted the 
CIO oil workers at its marine ter- 
minal here an 18 percent wage 
beost ,it was announced last week. 
A Presidential factfinding board 
appointed to investigate the wage 


dispute in the oil industry is ex- 
pected to hand down a recommen- 
dation for a general 18 percent 


raise. 


the company proposal,” Merritt told 
the factfinders. 

“Nor is there any real issue of 
reduced take-home, for under the 
company’s forecasts there would 
be an increase of 10 percent in 
take-home. Nor is there any issue 
as to wages keeping pace with 
the increased cost of living. 

“Putting aside these and other 
tests of what is a proper wage, the 
union demands a 30 percent in- 
crease based solely on claimed abil- 
ity to pay.” 

Reiterating that the “real issue” 
is not one of wages between GM 
and its workers, Merritt charged 
that the employes “are being made 
pawns in a larger game.” 

“One big monopoly union—a 
million strong—dealing with sub- 
stantially all production in the 

industry, asserts as its future pol- 
icy that it aims to settle the prob- 
lems of wages, prices and profits 
for the entire industry around 
the bargaining table,’ he de- 
clared. 

“Such a national policy—and the 
union says it will settle on no other 
basis—leads to this inescapable al- 
ternative. 

“(A) Either our antitrust laws, 
which require competition and for- 
bid collusive combinations between 
labor and management, must fall, 

“(B) Or national unionism mon- 
opolizing collective bargaining with 
all competing units must abandon 
efforts to regulate prices and prof- 
its.” 

Merritt said that the union pol- 
icy also claims the right to bargain 
over the calculation of profits and 
the selection of top management. 

“It declares,” he continued, 
“that occasion might arise where 
it might be necessary for it to 
consider whether the company is 
‘paying the president too much 
mone y’—whether the directors 
‘who aren’t doing anything might 
be getting too much money’— 
whether ‘the engineers ought to 
be sweeping the shop up instead 
of designing their products’— 
—whether ‘the managerial per- 
sonnel has gone to seed.’ 

“Through this demand the union 
seeks to enter the very heart of 
management’s judgment and dis- 
cretion in private industry and 
would persuade the factfinding 
board to do likewise. 

“Heretofore such encroachment 
upon management has been exer- 
cised only by such _ regulatory 
bodies as the Interstate Commerce 
and Public Service commissions 
when dealing with public utilities. 

“To yield to such a demand 
would mean the end of free en- 
terprise, with efficient manage- 
ment and since the new arrange- 
ments would become industry- 
wide, legislative regulation would 
inevitably ensue. 

“General Motors does not propose 
voluntarily to blaze a trail in this 
direction. If our system of free en- 
terprise, of competition under our 
antitrust laws, and of rewards for 
efficiency, productivity, invention 
and progress, is to be abandoned, it 
must be by act of Congress and not 
by act of General Motors Corp.” 





—Kansas City Star 
Coming Out at the Little End 
of the Horn. 








SEVEN REASONS why Ford Motor Company’s new Sportsman’s Convertible 
combines custom craftsmanship with production cost are shown here. Examin- 
ing the new model at Dearborn are seven of the nation’s outstanding custom 
automobile designers, all of whom have recently joined Ford’s expanded styling 


department. They are, left to right: 
ae! Co., Merrimac, 


John F. Dobben, formerly with J. B. 


Jud- 


ass., builders of custom bodies for Lincoln, Pierce-Arrow, 
ackard, Deusenberg, and other luxury cars; Tom 


Hibbard, formerly of Hib- 


bard and Darrin, Paris, France. Hibbard’s firm built custom bodies for Rolls- 


Royce, Packard, Lincoln, Mercedes, 


Renault, Hispano Suiza, 


Pierce-Arrow, 


Isotta-Frachinni and other continental makes; Martin Regitko, formerly _with 


the Willoughb 
Royce, Deusenber 


and others; SE 
bot 


J. S. Inskip, of New York. T 


Bentley; Herman Brunn, son and partner of Herman 


Co. of Utica, N. Y., custom bod 
Tasman, 
e latter was agent for Rolls-Royce and 


builders for Lincoln, Rolls- 
esigner for Locke & Co., and 


Brunn, of Brunn & Co., 


Buffalo. He was stylist and designer for his father and later for Kellner and 
Co., Paris, France; Victor Lang, formerly with Brunn and Co., custom body 
builders for Lincoln, Pierce-Arrow, Rolls-Royce and others; Paul Weichbrodt, 
formerly with Willoughby and Brunn of Utica, N. Y¥., custom body designers. 


Cleveland Grap 


hite Settlement 


Ends Big Bottleneck 


(Continued from Page 1) 


was called off by the Mechanics 
Educational Society of America 
following ratification of a new con- 
tract by the union. A company 
spokesman reported that a wage 
increase had been granted the 
MESA, but the amount was not 
announced. 

During the stoppage Cleveland 
Graphite cleared its plant of all 
Defense Plant Corp. holdovers, and 
is in “excellent shape” to produce, 
the spokesman said. The firm has 
built up sufficient parts backlogs 
to last some time, he added. 


Key Supplier for Industry 


Cleveland Graphite supplies about 
70 percent of the engine bearings 
used in auto and truck assembly. 
Stoppage of this supplier had been 
a crippling blow to most vehicle 
lines. 

Coupled with resumption of 
work at the Warner Gear divi- 
sion of Borg - Warner and at 
SKF Industries earlier in Decem- 
ber, the Cleveland settlement has 
brightened the 1946 picture for 
the industry. 

But the CIO glass workers strike 
at Pittsburgh Plate Glass and Lib- 
bey - Owens - Ford afforded little 
room for optimism as the old year 
ended. The glass stoppage became 

the greatest hurdle, outside of GM, 
to new-car output. 

Nash assembly has been floored 
for two weeks because of a lack 
of glass. With the exception of 
Ford, which makes 33 percent of 
its own glass, backlogs were dan- 
gerously low at other assemblers. 

The glass tieup has been in 
progress for 11 weeks over de- 
mands centering mainly around 
a 30 percent wage increase and 
writing of a new contract. 

Pittsburgh Plate and L-O-F have 

now taken the position that wage- 
contract negotiations are out of 
the question until the strikers go 
back to work, while the CIO union 
refuses to end the walkout until a 
new contract is written. 


Peace Parleys Collapse 


An L-O-F official said that ex- 
ecutives of the Toledo firm sat 





35 Mile Speed Limit 


Asked by:>Old Timers 
NEW YORK.—To combat 
mounting fatalities on the high- 
ways, the Automobile Old Tim- 
ers, through George Conrad 
Diehl, president, last week urged 
President Truman to restore the 
wartime 35 mile per hour speed 
limit pending action by the pro- 
posed national safety conference. 
Diehl claimed that again re- 
ducing the speed limit would re- 
duce the number of accidents 
and save many lives. It was 
pointed out by federal officials 
that the speed limit should be 
controlled by the states. 





down with unionists several weeks 
ago to discuss terms for settling 
the dispute, but the negotiations 
collapsed when a CIO local struck 
a L-O-F plant at Ottawa, IIl., in 
violation of a contract. 

Since then, Labor department 
conciliators in Washington have 
met with L-O-F and union chiefs 
separately in an attempt to bring 
about renewal of the negotiations. 
Further federal intervention is ex- 
pected, it was said. 

Stocks of parts supplied uni- 
versally by General Motors also 
approached the zero point at 
many vehicle makers. Fuel 
pumps, electric wiring and igni- 
tion systems are some of the 
items for which the industry as 
a whole is dependent upon GM 

parts divisions. 

The shutdown at Bohn Aluminum 
& Brass in Detroit, while not the 
most serious, has been the longest 
of the supplier strikes. Since Sept. 
10, when an unrecognized unit of 
the Foremens Assn. of America 
walked out, production of pistons, 
castings and bearings has been at 
a standstill at Bohn. 


Says UAW Helps FAA 


A plant official charged last week 
that the UAW local is cooperating 
with the striking foremen. The 
workers have been called back to 
their benches three times, he said, 
but have refused to work without 
the supervisors. 

Meanwhile, Ford and the UAW 
prepared to resume wage-contract 
talks on Jan. 8 John S. Bugas, 
superintendent of Ford industrial 
relations, said he expected “real 
progress” to be made when the 
sessions are renewed. 

At Chrysler, where the union 
contract has been terminated, the 
UAW protested payment of holiday 
bonuses to the workers at the level 
provided for in the old agreement. 
UAW officials said they would ask 
for a readjustment of the payments 
in the new contract. 








ONE OF THE newest modes of water travel meets one of the oldest at Point 
Barrow, Alaska, where the Navy is prospecting for oil. The Studebaker Weasel, 
just as present in water as in snow and mud, ranks as a favorite of Seabees 

at the post. Somewhat impressed, the Eskimo still sticks to his kayak. 
Temperatures of 50 below zero and winds of 100 miles an hour furnish the 


statione 


Weasel with a stiff test here. 


Tire Rationing 
Discontinued 


In Canada 


MONTREAL. — Ali tire rationinY 
restrictions will be removed Jan, 1. 
Hon. C. D. Howe, minister of m 
nitions, announced last week. Thi’ 
action follows closely on the relax- 
ation order which was issued ear] 
er this month. 


He emphasized that this does nq} 
mean that present stocks are sufi 
cient to meet all demands imme- 
diately. 

Despite removal of tire rationin#? 
however, there is not going to be 
any relaxing of price controls oa 
new or used tires, tubes, or re” 
treading services. These will re- 
main in force under the Warti 
Prices and Trade Board, it is said 


Dealers Gloomy r | : 
In Baltimore as * aw 


Tires Go Free 


BALTIMORE. — (UTPS) — The 
end of tire rationing found Balt 
more dealers and distributors with 
practically no inventories, a check; 
up showed last week. 

Dealers interviewed expressed 
pessimism about the outlook fo; 
early in the new year. 

Tire rationing ended nationally 
just as. the Baltimore Retail Tir, 
Trade Assn., consisting of 32 o 
the city’s largest distributors ap- 
pealed to the district tire rationi 
executive to continue the rationing 
until dealers and distributors could 
build up their inventories. 

The end of rationing will re- 
sult in a mad scramble to get 
the limited number of tires which® 
will be available in 1946, accord- 
ing to Roland M. Long, secretary 

of the association. P 

“Under rationing only a limited 
number of car owners have bee 
granted certificates to purchas 
new tires, yet dealers have had 
great difficulty in filling thes 
‘must’ needs,” Long said. 

“Overnight the demand is to be 
boosted three to four times. Cha 
otic conditions will result. The tire 
manufacturers simply cannot pro-. 
duce sufficient tires to meet th@® 
pentup demand until well in 1946.” 


Dallas Jobbers 


Revive Assn. 


DALLAS.—The Dallas wholesalg 
automotive parts and service con* 
cerns have reorganized their local 
association and are entering th 
postwar era with an active asso-- 
ciation that is to meet monthly. 





Strike Pay for Vets 


Denied by VA Official 

DETROIT.—Michigan rulings 
disqualifying veterans from job 
insurance benefits, were upheld 
last week by Cyril Smith, read- 
justment allocation agent of the 
Veterans’ Administration. It is 
expected that the matter wii 
now be transferred to Washing- 
ton authorities. About 14,000 vet- 
erans are affected. 

The case that resulted in the 
ruling was that of John A. Cody, 
26, an employe of the AC Spark 
Plug Co., Flint. He was not a 
member of the union and did 
not vote to strike, it is said. 
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BUSES WANTED 


WANTED—1937 IL.H.C. 48 PASSENGER 
school bus in good condition, body, mo- 
tor and tires. Price $2095 F.O.B. Mil- 
waukee, Wis. Wisconsin Auto Sales and 
Service, 5610 W. National, West Allis, 


Wis. 


Moran 


(Continued from Page 1) 


ggested program to offer as a 
result of a national survey. 
OPA now has under study an 
endment which would prohibit 
ansfer of new car orders, but 
san doubts if OPA has the 
power to control this. 
Moran warned dealers to beware 
“unfair” trade-in allowances, WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 
adding that OPA Chief Bowles’ y 
atement to the contrary won't 
» dealers if OPA wants to press 
charges. 
On the auto finance battle, Moran 
Prested dealers make their own 
individual decision on whether to 
sales finance companies or 
panks. 
Noting that NADA’s membership 
— just passed the 20,000 mark, 
Moran chided dealers who let 
others fight their battle by refusing 
oin dealer associations. He said 
NADA in the future will be forced 
» spend considerable money to ad- 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers efigaged in ali branches of the automotive re me a 


j , JSES R SALE 
it es ewes s WORD-~for one insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups of — 


numbers as one dae Ads may be signed with your full name and address at regular rates, but if signed “Box No. re) 
care of Automotive News, Betroit 26, Mich.” add one Dollar ($1) per insertion for this address and extra service as replies are les; 2-speed axle. 1 1944 Ford, 100-hp., 
33 passenger Wayne body. These buses 


forwarded, unopened, the same day received. Display Ads: $7 per inch, per insertion. in excellent condition; new tires, 
fully equipped with heaters and all 
safety equipment. MOSBY-MACK MO- 
TOR COMPANY, 7th and Van Buren, 
Topeka, Kansas, Phone 4121. 


SHOP EQUIPMENT FOR SALE 
HELP WANTED 

ASS’T SERVICE MANAGER — By large 
Chevrolet dealer in Western New York. 
Must be capable of meeting public effec- 
tively and capable of supervising large 
shop. This is a real opportunity. Box 
1138, c/o Automotive News, Detroit 26. 

FRO END MAN on Chevrolets, one 
familiar with John Bean aligner. This {fs 
large Chevrolet Dealer in Western - flew 
York and good man can earn rea} m*ey. 
Box 1129, c/o Automotive News, De- 
troit 26. 

PARTS MANAGER WITH CHIKYSLER 
WHOLESALE AND RETAIL EXPERI- 
ENCE—Splendid opportunity. All infor- 
mation will be confidential and our em- 


TRUCKS WANTED 

Feragen Dynamometer. 

type. Used very little. Can't use in new 
building. Cost over $2000. Will sacrifice 
for $1250. Heber Jones Motor Co., 38 
N. Verity Parkway, Middletown, Ohio. 


MODEL E, 420 Allen Engine Analyzer 
complete. New, never used. $400. The 
bullet quick charger made by Hunter- 
Hartman Corporation, 110 volt, one 
phase, 60 cycle, 17 ampere. Perfect 
condition. Used $125. Goebel Motors, 
Grand Forks, N. Dak. 


ACCESSORIES WANTED 
WANTED PASSENGER CHAINS and 


Buy Victory Bonds 


DEALERSHIP FOR SALE 


CAR DEALERSHIP FOR SALE. Popular 
car. Sale includes building, show room, 
service garage, many gas pumps. Good 
corner northern town. 1941 quota 180 
cars, and total volume-business-$500,000. 
Price $75,000, want all cash. Ralph Dein- 
inger, Broker, 33 West 42nd, New York. 


WANTED TO BUY 


All Makes and Models of New 
Trucks 
Also New Bus Chassis 


BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, IMlinois 


an 


TRUCKS FOR SALE 


DEALERSHIP FOR SALE. FOUR D-40 model International Trucks 


ise and publicize the dealer’s 
side in controversies. 

Dave Barnett, DADA secretary, 

Mnounced that DADA’s member- 


ployes know about this ad. Box 1135, 
c/o Automotive News, Detroit 26. 


WE NEED EXPERIENCED PARTS MAN- 
AGER that wants to settle in a real 


Handling 
Packard and Willys. Studebaker, Pon- 
tiac, Nash, Crosley, Kaiser open. Build- 
ing and equipment $35,000. One-third 
down in northern Ohio on 20. Box 1143, 


Factory Sleeper Cabs, good rubber, good 
mechanical condition $1025 each. One 
1941 WA-14 white, good rubber, good 
mechanical condition $1075. Also 1940 


cross chains in all sizes. Wire immedi- 
ately. Gordon & Jacobson, Inc., Eighth 
Ave. at Library St., Homestead-Munhall, 
Pa. 


Dodge 2-ton, tandem axle, twenty foot 
bed, good mechanical condition, stick. 
Newsum Motor Co., Phone 555, Van 
Buren, Ark., or 605 North ‘‘B’’, Phone 
7777, Fort Smith, Ark. 


GMC 6x6 TRUCKS—1941-42-43. Like new 
throughout. Complete with 10 tires. 
Priced Below Ceiling. Becker Motors, 
Lincoln 4389, Indianapolis, Indiana. 


PARTS WANTED 


RADIATOR GRILLE and ai: defiector for 
1942 COE Ford 1%-ton truck, part No. 
21W-8152. George H. Welsh Motors, Inc., 
420 Ward Parkway, Kansas City 2, Mo. 


WANTED LEFT & RIGHT door for 1941 
Chevrolet coupe—new or used. White 
Chevrolet Co., End Y Bridge, Zanesville, 
Ohio. 


WANTED—LEFT FRONT FENDER fo: 
1938 Plymouth. Quaker City Motors, 


4233-37 Frankford Ave., Philadelphia, 
Pa. 


REAR. FENDERS for 1938 Ford Deluxe. 
Valley Motors, Valley Center, Kansas. 


city with dealership of 25 years con- 
tinuous business, best of working con- 
ditions. Dodge-Plymouth Dealer, 2015 
South Calhoun, Fort Wayne, Indiana. 


SERVICE MANAGER for large New York 
City Chrysler products dealer. The man 
we seek must be capable of profitably 
directing a service department having 
a potential sales volume of up to $20,000 
per month. If you are that man, your 
salary and bonus will greatly exceed 
your present earnings. Write for ap- 
pointment, giving full details, to Harry 
Miller, Advertising Manager, 310 West 
57th Street, New York 19, New York. 


c/o Automotive News, Detroit 26. WANTED MOPAR HEATERS 899331, 95- 
1336, 951337 !n sealed packages. State 
price, quantity. Alden MacLellan, Inc., 
G. J. Ziegler, 718 North 7th S8t., Allen- 


town, Pa. 
ACCESSORIES FOR SALE 


ship had also reached a new 
h. The meeting extended a 
ising vote of praise to Paul 
Graves for his work as manager 
, DADA. 
Ray Chamberlain, former execu- 
ve vice-president of NADA, came 
n from his retirement retreat 
at Spruce, Mich., to attend the ban- 
suet. Judge Robert Thom was 
astmaster. 
New directors are: M. P. Patter- 
( Chevrolet), Glen Walker (De 
o), Clair Canfield (Dodge), Gil 
Schaeffer (Hudson), Harold Johns 
fercury), Howard Bauer (Nash), 
Smer Stotts (Studebaker) and Gil 


Michael (Kaiser-Frazer). 
—Pete WEMHOFF 


Lap New Models 
bg Delivered in 


nattanooga 


ATTANOOGA, Tenn.—Only 25 
ew automobiles, including six 
villian model Jeeps, have been 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


AUBURN SPEEDSTER BODY or complete 
car. C. A. Gaines, 732 W. Wis. Ave., 
Milwaukee, Wisc. 


BEST STATION WAGON for’ $1,150. 
Northwest Nash Inc., Astoria, Ore. 


FINCHER’S 


Oldsmobile 


ATTENTION CAR DEALERS—Auto seat 
covers custom tailored, no elastic, 
fibre, sailcloth, tackletwill. Perfect Fis 
Cover Co., 1776 Broadway, New York 


FOR SALE 400 new Mopar defrosters for 
Chrysler and Plymouths. Eleventh Street 
Mzstor Company, 1120 S. 11th St., Phila- 
delphia 47, Pa. 


ATTENTION CAR DEALERS—Auto seat 
covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway, New York. 


SERVICE MANAGER — Buick Chevrolet 
dealership. Present manager entering 
business. This is permanent job in one 
of the best towns to educate your chil- 
dren in the U. S. A. Living conditions 
normal. Box 1140, c/o Automotive News, 
Detroit 26. 


AUTO MANUFACTURER WANTS Junior 
Truck Sales Executive, not over 35, who 
has a technical knowledge of light and 
medium weight trucks and buses. One 
who can develop technical factory sales 
literature. Must be capable of selecting 
equipment for projected operation con- 
ditions. Export office experience desir- 
able. Box 1141, c/o Automotive News, 
Detroit 26. 


POSITION WANTED 
SALES POSITION WANTED. Five years’ 


experience selling Automotive accessories 
to the New England trade. Excellent 


MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grina- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg, Virginia. 


EXPORT DENMARK—SWEDEN. Veteran, 
leaving for Denmark and Sweden in near 
future, interested in agencies in any of 
following lines: automobiles, motor 
trucks, bicycles, tires (incl. bicycle tires). 


Are You Driving to 


FLORIDA? 


We will pay the BIG southern 
cash price for your car or sta- 
tion wagon. Jim O’Leary. 


WANTED TO BUY 


Used Ford Motors 
Models A-B—60 HP, 85 HP, 95 HP 


Suitable for Rebuilding 
Write 


JUDGE MOTOR CORP. 
81 Lake Ave. Rochester, N. Y. 


Fincher Motors 
1740 N.E. Second Ave. 
| Miami, Fla. $-5485 
“Gc a ER re ee 


an 


. B. SEDBERRY PORTABLE GRUSHER 


; here since manufacturers re- 
sumed production. Several of the 
dealerships have not received mod- 
PS: for display. ; 

Sustin Motors, Hudson distribu- 
srs, said it had a few cars on 
1d. Lawrence Motors, has five 
Mercury cars on display. Broad- 
v Motors has received 16 of the 


following, veteran U. S. Army. Available 
immediately to cover above territory. 
Own car. Box 1142, c/o Automotive 
News, Detroit 26. 


POSITION AS GENERAL ASSISTANT to 


established dealer desired. Twelve years’ 
experience with G.M. credits, collections, 
sales, accounting. District Manager sales 
division now. Tired traveling. Box 1144, 
c/o Automotive News, Detroit 26. 


USED CARS FOR SALE 


USED CARS AT WHOLESALE. Used cars 
at ‘‘as is’’ price. some welow. 25 in 
stock today 1937 to 1912 models) Buy 
one or all. Good shipping facilities. 
Chrysler Pittsburgh Company, 5625 Baum 
on” Pittsburgh, Pa., Telephone HIland 


WANTED—NEW OR USED. 


ONE 1946 CHEVROLET 1%-ton 


1940 — 110 
Packard 6 rear fenders. 1940—Chrysler 
6 rear fenders. 1941—Chrysler 6 rear 
fenders. 1941—Plymouth rear fenders. 
Gordon & Jacobson, Inc., Homestead- 
Munhall, Pa. 


TRUCK EQUIPMENT FOR SALE 


truck 
cab; new, complete, cushions, etc. Will 


and molasses mixer on 1938 GMC 1% 
ton. Crusher, truck and molasses mixer 
in perfect condition. Ottawa hydraulie 


1131, c/o Automotive News, Detroit 26 


PATENT APPLICATION on marvelous 50¢ 
automobile gadget. $2,750 CASH. Good 
for several million unit sales. By inventor 
with twenty patents sold to Nationa) 


fit 1%-ton Chevrolet or G.M.C. trucks. 
A. M. Karns & Sons Co., Everett, Pa. 


Manufacturers. Write — first come first 
served. W. J. Roche, Cochranton, Pa 


TIRES 


FACTORY RECAPPED SECONDS . .. ALL SIZES 
$5.95 EACH 
LOTS OF 50 TIRES 10% OFFI 
LOTS OF 100 TIRES OR MORE 20% OFF 


No Grder Less Than 25 Tires 
Prices FOB — Send 20% with Order 


MAC’‘S TIRE SHOP 


1189 COLUMBUS AVENUE 
SPRINGFIELD 5 MASSACHUSETTS 


DEALERSHIP WANTED 


DEALERSHIP WANTED, or will invest in 
partnership. Experienced in all phases of 
a dealership, covering management, gales 
of new and used cars and trucks, etc. 
Box 1128, c/o Automotive News, Detroit. 


BUSINESS FOR SALE 


FORMER FORD PARTS DISTRIBUTOR 
—Dealing in new and used cars, will 
sell all parts, shop, and office equipment. 
This is sufficient to operate sale of 650 
new cars. $5,600 cash. Box 1129, c/o 
Automotive News, Detroit 26. 


1940 CADILLAC. Fleetwood 75, 5 passen- 
ger sedan, clean, low mileage at ‘‘as is’’ 
price. Frank S. Parsons & Son, North- 
ampton, Mass. 


<tc aeapiniialaacs 
CONVERTIBLE BUICK—Brand new 1942 
Roadmaster convertible club coupe. This 
light gray beauty has only 1300 miles, 
fully equipped with heater, radio, air- 
conditioning, clock, 5 brand new pre-war 
white-side wall tires. Specia! blue, gray- 
top. Paper still on car. Will sell outright 
or trade for batch of used cars. Call 
Economy Motor Sales, 1201 Market 
Street, Youngstown 54, Ohio, Ph. 43915. 


AUTO EQUIPMENT 


B46 Fords; 12 have been sold and 
delivered; four are on display. 
+ Tenn-Ga Motors, three new 
ords were received, two delivered 
and one held for display. 
‘onnelly Motors had received no 
new Studebakers. Price Auto Co. 
owed six civilian Jeeps, received 
dd sold. Three 1946 Nash models 
were received. 


haeffer Named 
By Gar Wood 


DETROIT.—George D. Shaeffer, 
rmerly chief engineer of Gar 
Wood Industries, Inc., has been 


elected vice-pres- 


MANUFACTURERS REPRESENTATIVE 


MANUFACTURERS! Do you need intelli- 
gent, experienced and aggressive repre- 
sentation for your products in the Gulf 
States? If so, write or wire at once. 
R. W. Cooper, 3203 Nashville Ave., New 
Orleans 15, La. 


MANUFACTURERS REPRESENTATIVE 
contacting automotive jobbers, Hardware 
and Chain Stores. Let us put your line 
over, in California, Arizona and Nevada. 
Box 1136, c/o Automotive News, De- 
troit 26. 


PLACE YOUR ORDER TODAY 
Improved Automatic 


TOW PILOT 
Bumper to Bumper Tow Bar 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS: 
100 S. Clinton St. Chicago 6, Ill. 
ANDover 8888 


IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 


ident in charge of 
engineering, Glen 
A. Bassett, presi- 
dent, said last 


week. Se EXPERIENCED AUTOMOTIVE MANU- 
Shaeffer joined| FACTURERS REPRESENTATIVE wants 
7 n 1938 to represent manufacturer in eleven 
page i ineer Western states. Box 1137, c/o Automo- 
as chiel eng tive News, Detroit 26. 
of its road ma- 


chinery division, 


after having 
served as chief of 
the road machin- 
ery engineering 
BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
At 10:80 A.M. 
Every Tuesday — Rain or Shine 


®partment for Allis - Chalmers 
lfg. Co. for two years. 

Used Cars and Trucks on Hand 
At All Times 


AUTOMOTIVE NEWS, 2666 Penobscot Bldg., Detroit 26, Mich. 


Kindly insert the following word Want Advertisement, under proper heading in the next 
(1) or (3) editions of Automotive News, for which find enclosed $ , Which is figured at the rate 
of TEN CENTS (10c) per word for one insertion or Twenty-five cents (25c) per word for three inser- 
tions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box No. address. 


G. D. Shaeffer 


tn Antonio U. C. Group 


lects Miller for °46 

SAN ANTONIO, Tex. — Election 
of new officers and adoption of a 
solution pledging continued co- 
Peration with the OPA in an ef- 
fort to maintain a balanced level 

used car prices, marked the 

eeting of the San Antonio Used 
Car Dealers Assn. held here last 
ek. 

Officers elected were: Ned H. 
Miller, president; Warren J. Crane, 
ee-president, and R. O. Biering, 
Sccretary - treasurer. Directors: 
jenry Terrell, Al Whiting, Ivan 
oker, George Terrell, and Fred 
-zzell. 
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BE snisss 


FOR DEALERS ONLY s 
WE BUY WE SELL WE SWAP 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Illinois 
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He's SOLD MANY A NEW CAR WHILE FILLING AN OLD CAR! 


The gas station attendant may clinch... or prevent... a sale 


4 hat do you think of the ©The VENTALARM whistle sounds as soon as gas flows 

new ..... car?” into the tank. The whistle stops as soon as the gas has 
reached a predetermined safe level. The attendant 
knows that's the time to stop filling. No delay —no 
uncertainty — no spills. 


Many a prospective car buyer, undecided between two 
makes, has asked that question of the man filling up 
his old car. 

VENTALARM establishes an expansion zone within the 
tank. No spills later on due to temperature changes. 
Eliminates fire hazard. 


The answer has clinched the sale for one car, lost the 
sale for another car, many many times. 


And many a gas station attendant has started a sale 
— started a man or woman thinking favorably about 
a certain car. 


Naturally, the new car buyer is impressed by the savings, 
the convenience, the pro- 

tection of VENTALARM. 

Naturally, the gas station attendant praises the car he Many fleet owners spec- 

likes. Naturally, he likes cars equipped with Scully ify VENTALARM when 

VENTALARM — because Scully VENTALARM makes his buying buses, trucks, 

work speedier, surer, safer, easier. taxicabs. 


VENTALARM is standard equipment on: BUSES: A.C.F., Ford, General 
Motors, Mack, Twin Coach, White. TRUCKS: Divco. TAXICABS: Checker, 


De Soto, Packard. PASSENGER CARS: Chrysler Imperial, Packard Clipper. 
VENTALARM is invariably installed in association 
with sub-surface fill. “Splash fill’ —the old-fashioned 
method — evaporates '% of 1°% of the gas. 


SCULLY 


VENTALARM 2%,242er run rane sionat 


Household fuel tank type VENTALARM now assures safe automatic filling in 400,000 homes. 


TREC US Pat ore 


SCULLY SIGNAL COMPANY, 88 FIRST ST., CAMBRIDGE 41, MASSACHUSETTS“ 


ee eee 





